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HERE’S PLENTY to write 


about this week end. The 
trouble is how to. start the 
column. For one thing, there’s 
August production. 
I sit, it seems pretty safe to pre- 
dict that the eighth month of the 
year will compare most favorably 
with its predecessor— may per- 
haps equal it, and you know July 
was something to boast about. 


August may be a shade under 
July in production, but unless I 
miss my guess it is going to be 
better than July in the matter of 
sales. The difference between 
sales and production may per-| 
haps best be explained by the 
fact that at least two factories I 
know of have quit on ’33 and are 
getting ready for '34, which of 
eourse cuts down the production 
total materially. So it is more 
than remarkable the way sales 
are stepping along. 


* 


ok 


BUT THAT'S not all in a sales | 
way. It looks as if September and 
October, instead of getting the 
usual lax periods, bid fair to be 
unusually brisk in the matter of 
retail deliveries—with some com- 
panies perhaps the best of the 
year. 

Cadillac is an example of Fall | 
expectancy. John Chick, general 
sales manager, goes on record as | 
saying he expects September and 
October to be from twenty to} 
thirty per cent better than July. | 
That doesn’t mean July was a 
flop. Far from it—it wes so 
good that Chick sounded like a 
Pollyanna when reciting Cadil- 
lac’s fine showing in that month. | 
But with this car, Fall is the 
time when Cadillac prospects are 
back from their vacations and 
that’s when they usually come 
into the market. 

” cod Ed 

OUR OWN BILL CALLAHAN 
and the editor sat in the office 
of K. T. Keller, president of 
Dodge, when he put his John 
Hancock to the document that 
gave him the right to flaunt the 
blue eagle that is being glorified 
by the Roosevelt administration. 

We asked Mr. Keller, “Have 
the Dodge dealers felt the effect 
of the NRA as yet?” 

And then we sat back and lis- 
tened to the reading of the horo- 
scope by Dodge’s chief executive. 

“We've had a marvelous pick- 
up in our business and the NRA 
has had a good deal to do with 
it,” he said. “The President’s 
program has re-established con- 
fidence—that is its greatest effect. 

“Car buying has been sustained | 
throughout July and August and 
bids fair to hold up in September, 
which is in sharp contrast to the 
usual seasonal declines. No doubt | 
about it—business is getting bet- | 
ter. I predict the best September | 
and October business we have 
had since 1926. What Spring 
will bring forth depends of course 


(Continued on Page 18) 











Restrictive State Laws Hold Threat 


to Truck 


N.A.C.C. Salesmanagers 
In Accord with N.A.D.A. 
Code for Dealer Body 


By E. M. LUBECK 
Detroit, Aug. 31.—At a get-together meeting here to- 


From where | day between President F. W. A. Vesper of the National 


Operators Adopting Code 


Group Petitions President 
for Aid in States Where 
Laws Would Kill Profits 


By WILLIAM ULLMAN 


Washington, Sept. 1.—Instead of increasing employ- 
ment, the President’s re-employment agreement threatens 


Automobile Dealers Assn. and the entire sales manager 
personnel of the National Automobile Chamber of Com- 
merce, the NADA code of unfair practices was the theme 
of the four-hour session. 


to drive thousands of for-hire truck operators out of busi- 
ness in four states in which truck restrictions are so severe 
as to make the added cost of doing business under the 
blanket code an impossible burden. 

— : {1 ‘This point is made in a petition 


| procession 


No official statement was issued but it was the con- 


sensus of the sales managers present, it was reported that 
the NADA code was “fair and to J——— —— 


the point,” and that everyone was 
in favor of anything that would 
help the dealers, particularly 
from the standpoint of used car 
merchandising. 

President Vesper, it is reported, 
outlined the used car program in 
detail to the sales managers. He 
pointed out that better used car 
merchandising, based upon better 
used car buying, would benefit 
not only the dealer but that it 
would be reflected in better bank 
balances for the dealers and con- 


sequently put many dealers on a| 


better basis in their 
with the car manufacturers. 

The used car question as out- 
lined in the code, particularly 
from the point of “buying in” the 
used car based on “average sales 


values of the particular model,” | 


was approved by the entire meet- 
ing as sound business practice, it 
is said, and although representa- 
tives of several car manufactur- 
ers announced they had been try- 
ing to show their dealers the 


(Continued on Page 14) 


Johnson Awaits Ford Word: 
Bans Filing Separate Code 


Washington, Sept. 1.—Henry Ford took the center of 
the new deal spotlight this week after hovering around its 
outer edges since the competitive code of the automobile 


industry was submitted formally on July 28. 
'all other NRA developments surrendered to Ford’s next 


Interest in 


move in anticipation of the code’s effectiveness throughout 


the rest of the industry next Tuesday. 
Although dominated almos tO 


completely by the turn of events 
in connection with the automo- 
bile manufacturers’ code, other 
automotive developments 
cluded: 

Hearing on the code of the bat- 
tery manufacturers which was 
marked by the definite assign- 
ment of the group to the status 
of an automobile, rather than an 
electrical industry auxiliary. 

Formal hearing on the code of 


motor bus operators, which was} 
|featured by the demand of the 


group for co-ordination of all pas- 


in- | 








senger transportation enterprise, 
an appeal for fixed, inflexible 
tariffs and for the licensing of 
all operators in the field. 


Receipt of the code of the Na- 
tional Automobile Dealers Asso- 
ciation and its march through the 
inner workings of the recovery 
machine on its way toward a 
hearing for which a date remains 
to be assigned. 

Hearing on the code of the 
street car operators, during 
which, as is the case of the bus 


(Continued on Page 2) 


Automotive Week at Fair 


Opens With Parade Today 


Chicago, Sept. 1.-—- Automotive 
Week, participated in by exhibit- 
ors at the World’s Fair, was 
ushered in tonight with a ban- 
quet attended by leaders of the 
industry in the Century of Pro- 
gress trustees lounge on the 
exposition grounds. 

The big fireworks start tomor- 
row with an imposing major 
parade along downtown Michigan 
Avenue around the noon hour, the 
moving southward 


from Ohio Street into the Fair 
grounds. 

From then on, daily up to and 
including Saturday, September 9, 
daily demonstrations at conspicu- 
ous spots within the exposition 
will aid to make record crowds 
motor conscious, supplementing 
the part played by the various 
buildings and exhibits of the 
automotive manufacturers in do- 
14) 


(Continued on Page 
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Aug. Output 
Estimated 


First Seven Months Pass 
1,510,000 Mark; Aug. 
Best Since 1929 


By WILLIAM CALLAHAN 


Detroit, Sept. 1.— Confidential 
| reports on August production in 





indicate a total of 225,000 units 
for the month. This compares 
with 239,628 units in July and 
191,741 in August last year. This 
represents slightly less than a 
six per cent decline from July 
figures and a gain of thirteen per 
cent over the figures for the cor- 
responding month last year. 
August production this year is 
the highest for the month since 
1929 but in spite of the counter- 
seasonal trend failed to hold the 
same ratio in relation to July 
sales held. 
} are estimated to have exceeded 


(Continued on Page 13) 








from the more serious side 


who was presented with 
Guggenheim medal, as well as 
such speed demons of aviation as 
Roscoe Turner, 
prize in 1933, Jimmy Wedell, who 
took second place in 1932 and 
| 1933, and Jimmy Haizlip, who 
won in 1932 in the competition 
for the Vincent Bendix trophy. 

The lighter vein also found a 
| contributor in H. W. Weaver, of 
| General Motors, the chief speaker 
|of the evening, who delivered a 
decidedly non-technical talk on 
| the subject of “Tuning In On the 
Consumer.” Officiating as master 
|! of ceremonies was D. G. Roos. 





| the United States and Canada | 


Sales during August | 


S. A. E. Bang 
of Week; Attendance, 1,500 


By MEL ADAMS 
Chicago, Sept. 1—Members of the Society of Auto- 
| motive Engineers, gathered here at the Palmer House for 
their International Congress, relaxed a bit and departed 


who won first | 


directed to the President through 
| Secretary of Agriculture Henry 
A. Wallace today by the Feder- 
| ated Truck Associations of Amer- 
jica. The petition asks that the 
| President invoke the extraordi- 
nary powers bestowed upon him 


At 225,000 to remove the excessive restric- 


| tions in the case of federal high- 
| ways in the four states of Texas, 
Kentucky, Tennessee and 
| Louisiana. 
If the petition receives favor- 
able action, the permissible pay- 
load for trucks in these states 


will be raised to 16,000 pounds, 
the standard proposed by the 
American Association of State 


Highway Officials and suggested 
as the President’s guide in deal- 
ing with the problem. 

“The plight of truck carriers in 
Texas is a case in point,” says 
the federation’s statement to 
Secretary Wallace. “Extremely 
rigorous restriction, including the 
limiting payloads to 7,000 pounds 
| in trucks operated past any com- 
mon carrier receiving’ station, 
which means substantially all 
trucks are affected, have resulted 
in raising the cost of truck trans- 
portation, greatly curtailing the 
use of this agency. Existing 
rates as to most of the potential 


(Continued on Page 5) 


uet is Peak 


of things last night at their 


| Century of Progress banquet. 
| For one thing, it was an occasion for honoring leaders 
| distinguished for their achievements during the past year, 


notably J. C. Hunsaker of the Goodyear Zeppelin Corp., 
the -———_ — —— 


| Adding to the impressiveness 
of the affair was the presence of 
| notables from foreign lands who 
| have made the sessions truly in- 
|ternational in their scope. To 
these visitors from such nations 
|}as England, France, Italy, Hol- 
land, Belgium, Japan and Russia 
|went the distinction of being 
| placed at the speaker’s table, 
where they were introduced and 
presented to those in the banquet 
hall. Amy Johnson Mollison, fa- 
mous English aviatrix in particu- 


(Continued on Page 14) 
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Johnson Awaits Fo 


rd Word; 


Bans Filing Separate Code 


(Continued from Page 1) 


operators, the matter of co-ordi- 
nation was given prominent con- 
sideration. 

Hearing on the code of the 
aeronautical industry, climaxed 
by the objections of some of the 
nation’s best known transport 
pilots to the basic pay provision 
giving them a wage of $250 a 
month. 

See Ford’s Viewpoint 


Despite the fact that it regards 
the Ford situation as represent- 
ing the greatest challenge to the 
N. I. R. A., administration offi- 
cials have tried to understand the 
Detroit manufacturer’s viewpoint 
while indicating a determination 
to carry out the letter and spirit 
of the law. They recognize that, 
to a certain extent, the situation 
calls upon Ford to modify the es- 
sential philosophy upon which he 
created the mammoth structure 
that is the Ford Motor Company. 

They do not need to be told 
that Ford long has been one of 
the Nation’s chief exponents of 
individualism; that his success 
under the policy of going it 
strictly alone has been enough to 
justify his unfailing belief in that 
policy. They can comprehend, 
from his viewpoint, why there 
should be objection on his part 
to the exertion of an external in- 
fluence upon his labor and other 
policies, to the requirement that 
he submit previously withheld 
figures to the government 
through the agency of the Na- 
tional Automobile Chamber of 
Commerce of which he never has 
been a member. 

Yet, it is pointed out that the 
philosophy of the new deal is the 
reverse of individualism; in a 
word, co-operation. It has be- 
come a part of the law of the 
land and those enforcing it em- 
phatically affirm they cannot 
make an exception even if they 
would. 

Cannot File Own Code 

Ford has until next Tuesday, 
September 5, to sign the motor 
manufacturer’s code. He must 
sign it in order to come within 
the influence of the Blue Eagle 
drive which heads toward a cli- 
max on that date. It is not leg- 
ally possible for Ford to submit 
a code of his own, Administrator 
Hugh M. Johnson says, even 
though its terms should exceed in 
liberality those of the existing 
trade charter. The Ford Motor 
Co. can, however, become signa- 
tory to the approved code and 
exceed its requirements to any 
extent its executives see fit. 

But there is no qualification to 
the need for the company signing 
the original document, the agree- 
ment which carries the signa- 
tures of the President and the 
other members of the industry. 

Observers of the Ford situa- 
tion mark the complete absence 


of any threatening implications 
in the tone of its official discus- 
sion. They note that the Presi- 
dent merely requested a report 
on the failure of the company to 
sign to date with its implication 
that it may be influenced by any 
number of factors, many of 
which may be of an _ utterly 
harmless nature. 


Be that as it may, however, in- 
terest in NRA developments here 
between today and September 5 
will center chiefly in the Ford 
situation. 


Co-ordinated Transport 


Although NRA officials have 
stressed their primary concern at 
this time in work-wage provis- 
ions of trade codes, they had pre- 
sented to them a variety of other 
considerations in the hearing on 
the code of the National Associa- 
tion of Motor Bus Operators. The 
agreement stressed the industry’s 
viewpoint that co-ordination of 
passenger transportation enter- 
prises is an imperative first step 
leading toward any solution of 
the problems confronting all such 
groups. 

In this connection, 
proposes the licensing of all ope- 
rators with a correlative provi- 
sion that newcomers into the field 
must demonstrate a public need 
for the service which they intend 
to perform. Also in connection 
with the co-ordination program, 
the hearing revealed the opera- 
tors to be convinced of a need 
for the promulgation of a fixed 
and inflexible schedule of tariffs, 
based upon the cost of providing 
an adequate character of service. 

Substantially the same _ spirit 
was manifested in the hearing on 
the transit code, drafted by a 
committee representing seventy- 
five per cent of the Nation’s 
street car companies. 

In obtaining a code of their 
own, the battery manufacturers 
were successful in remaining out- 
side the effects of an agreement 
that would have brought them 
into an alliance with the Na- 
tional Electrical Manufacturers 
Assn. Leaders of the group op- 
posed such a procedure on the 
ground that their major business 
was obtained in the motor car 
field and their point was carried 
when this code was assigned to 
Deputy Administrator R. W. Lea, 
in charge of all automotive trade 
charters. 


The battery manufacturers 
code calls for a basic forty-hour 
week with a permissible maxi- 
mum of forty-eight hours under 
unusual circumstances. The basic 
minimum pay scale is set at 
forty cents an hour, with office 
salaries not to go below a figure 
of $15 weekly. 

Exceptions to both of these 
standards are made in the cases 
of apprentices. 


July Employment, Payrolls 


Rose In Massachusetts 


Boston, Sept. 1.-Employment 
and payrolls in Massachusetts 
both showed increases during 
July from the previous month, 
the division of statistics of the 
Department of Labor and In- 
dustries reports. 

The largest percentage of in- 
crease for any of the major 
cities took place in New Bed- 


ford according to the division’s | 


figures, which showed employ- 
ment had increased by an aver- 
age of fifteen per cent and the 
amount of payroll disbursement 
14.9 per cent in manufacturing, 
trade, building and other classes 
of business. 


In Lowell the employment fig- 
ures showed a gain of 78/10 and 
payrolls 117/10. 

Worcester reported an increase 
of 56/10 per cent in the number 
employed and an increase of 
77/10 in payrolls. 


Employment in Springfield in- | 
creased 12/10 per cent and pay-| 


rolls 2 1/10 during the month. In 


Pittsfield the corresponding fig- 


ures were 25/10 and 58/10. 
Fall River employment 


per cent. In Brockton the cor- 
responding figures were 8 8/10 


| and 147/10. In Boston they were 


Lawrence had the largest pay- | 


roll increases 
the increase in employment us 
the amount in pay envelopes ir- 


in proportion to| 


13/10 and 31/10. 
The divisions 
based on returns from _ 8,100 
establishments employing over 


creased by thirteen per cent while | 360,000 wage earners in eleven 


the number employed by 79/10. 


leading cities of the states. 


the code} 


in- | 
creasd 27/10 and payrolls 46/10 | 


statistics were) 
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M. E. Coyle, vice-president and general auditor of Chevrolet is 
shown signing the certificate of compliance with Code in the pres- 
ence of Abner E. Larned, Detroit Recovery Committee (seated); 
and standing, left, A. J. Bernaud, Department of Commerce, and 


Harvey Campbell, Detroit Board 


Nash Announces 
Coming of 1934 
| Line At Chicago 


Chicago, Sept. 1—Nash Motors 
Co. will take the motoring public 
into its confidence tomorrow and 
is going to use an entirely novel 
and dramatic method of so doing. 


It will be a case of sharing 
with that public some important 
news which has hitherto been a 
secret; an advance announce- 
ment of new models soon to make 
their appearance. 

Visitors to the World’s Fair 
will be told of the forthcoming 
“entirely new and different series 
of automobiles” tomorrow when 
they view the Nash plate glass 
tower just south of the Travel 
and Transport building. 

Within the tower will be twelve 
instead of the usual sixteen Nash 
models that attract so much at- 
tention as they make their circuit 
constantly by means of an end- 
less chain. 

In place of four models which 
will be removed, a sign will an- 
nounce that Nash is preparing to 
“make motoring a sport again” 
by the introduction of 1934 mod- 


els in the near future. Additional | 
announcements will promise that | 


these cars are to be “the most 
noticeable automobiles on the 
road,” and some hints of the new 
styling features are also to be 
given. 

The idea back of this method 
of pre-announcement, states the 
Nash Co., is to fire the imagina- 
tion of World's Fair visitors and 
to create universal speculation 
about the Nash plans. Conse- 
quently, no specific details will 
be disclosed in regard to the con- 
struction, style and performance 
of the automobiles. 

Word from Nash headquarters 
is to the effect that the new mod- 
els have been subjected to un- 
usually gruelling tests under all 


sorts of conditions, as a result of | 


which they have turned in sen- 
sational records in every phase 
of performance. The plan is to 
show these models first in the 
World’s Fair Nash glass tower 
when they leave the factories. 


To Handle Fruehauf 


Syracuse, Sept. 1. 
ment of the Syracuse Auto Parts, 
|Ine., as exclusive distributor for 
| the Syracuse, New York, terri- 
tory, has just been announced by 
|the Fruehauf Trailer Co. of 
Detroit. 

Mr. W. B. Carroll will manage 
| the new distributorship, with Mr. 
John G. Priest assisting in Trailer 
sales. Complete service facilities 
will be available to Trailer 
operators. 


| 


Flagler Incorporates 
Miami, Sept. 1.—Flagler Chev- 
rolet Co., Miami, has been in- 
corporated by J. A. Fite, G. J. 
| Baya and C. Bilsbrough. 


— Appoint- | 


of Commerce, 


Chevrolet Names 
_ Wright as Head 
At Indianapolis 


Detroit, Sept. 1—Appointment 
of Ellery L. Wright as acting 
manager of the Chevrolet Com- 
mercial Body 
Plant at Indian- 
apolis, suc- 
ceeding J. A. 
Jamieson, de- 
ceased, was an- 
nounced’ today 
by W. S. Knud- 
sen, president 
of Chevrolet 
Motor Co. 

Mr. Wright 
recently opened 
and _ operated 
the Chevrolet 
assembly plant in the special Gen- 
eral Motors exposition building at 
the Chicago World’s Fair. In his 
new post he will continue to super- 
vise the Chicago plant until the 
close of the Fair, as well as have 
charge of operations at Indiana- 
polis. 

Mr. Wright has been with the 
Chevrolet organization since 
April, 1922, when he became as- 
sistant manager of the company’s 
assembly plant at St. Louis. 


E. L. Wright 


Toronto, Sept. 1 (UTPS).— 
Motordom’s advance models for 
1934 Canadian and American cars, 
hundreds in all, and a special 
showing of British-made cars, are 
on view at the National Automo- 
bile Show now in progress here 
at the automobile display, held in 
|conjunction with the Canadian 
| National Exhibition, August 25 to 
September 9. The pre-showing of 
1934 cars at the National Motor 
Show here attests to the fact that 
automatic and _ semi-automatic 
features will mark the coming 
year’s newest cars, and that these 
improvements will 
changing gear sets and power 
brakes; and further major strides 
|toward a more complete stream- 
| lining of the cars’ superstructures. 


A number of the car manufac- 
turers are having models on dis- 
play that are making their show 
debut. The Reo company is show- 
ing an advanced 1934 series of the 
Royale and the Flying Cloud with 
automatic gear sets. Also on view 
jare the current Ford “V-8” and 
“4,” this being their show pre- 
miere. The new Frontenac “Ace,” 
an 85 h.p. “6,” with a centrifugal 
safety clutch among its features, 
also is on view for the first time 
at any show. Also, one of the 
best-known of the makers of 
“luxury” cars has on display a 
“hush-hush,” year 1934 series, that 
will not be announced for some 
time yet. 

The English Austin company 





include self- | 


Dodge Claims 
Fourth Place 
In July Sales 


Detroit, Sept. 1—With retail 
deliveries for the week ending 
August 26 totaling 5,460 units, 
Dodge dealers were able to credit 
their activities with an increase 
of 391 per cent over the business 
recorded for the corresponding 
week of 1932. 


Of the 5,460 unit total, 2,480 
were Dodge passenger cars, 2,184 
Plymouth sixes, and 796 Dodge 
trucks. 


July registration figures for all 
states company officials state, 
place Dodge in fourth position 
in the national sales lineup, with 
11,244 Dodge passenger car de- 
liveries. In addition to these 
sales, Dodge dealers in July sold 
8,847 Plymouth and 3,067 Dodge 
trucks, or 23,158 units for the 
month. This sales total, in point 
of combined volume, gives the 
Dodge dealer organization third 
place in the industry, it is de- 
clared. 


A comparison of Dodge deal- 
ers’ retail deliveries between Jan- 
uary 1 and August 26, with de- 
liveries in the same period last 
year, shows an increase for 
Dodge passenger deliveries of 
166.6 per cent, Plymouth cars, 
76.6 per cent, and Dodge trucks, 
78.6 per cent. 


Willys Output 
Limit Increased 


Toledo, O., Sept. 1.—The Willys- 
Overland Co. has secured per- 
mission from Federal Judge 
George P. Hahn to produce 4,600 
Model 77 automobiles and to sup- 
ply the Willys-Overland Pacific 
Co. with materials for the pro- 
duction of such automobiles. 

The court order making the in- 
creased production possible is a 
modification of a previous order, 
which limited the output to 3,500 
automobiles, all of which have 
been manufactured. 

The latest action came as the 
result of an application made by 
receivers for the company. In 
their appeal they said that swiftly 
rising labor and material prices 
necessitates an increase in pro- 
duction. 





Canadian Show Affords 
Glimpse of 1934 Offering 


has a comprehensive display this 
year at the Canadian National 
Automobile Show, after being ab- 
sent for over ten years. Six series 
are in the Austin line, and con- 
ventional sized line includes three 
“fours” and three “sixes.” The 
cars from overseas include those 
from the plant of the Armstrong- 
Siddeley firm in England. These 
cars have the automatic pre- 
selective gear set, which was 
pioneered by this company, and 
also the V-type sloping radiator, 
a feature which this firm claims 
| to have been the first to introduce. 
Probably by far the largest dis- 
|play at the show is that by Gen- 
eral Motors of Canada, its prod- 
ucts on view including various 
models of the Chevrolet, Pontiac, 
Oldsmobile, McLaughlin - Buick, 
| Cadillac and LaSalle cars, and 
addition, G. .C. and Chevrolet 
trucks. General Motors, alone, 
has upwards of a hundred cars on 
view, while the Ford company, 
Chrysler Corp., and the Hudson- 
Essex company also have exten- 
sive displays. 


Can Co. to Advertise 
; New York, Sept. 1.—After being 
in business for twenty-nine years, 
the Continental Can Co. is to be- 





come a national advertiser with 
a campaign in newspapers and 
magazines directed primarily at 
consumers of motor oil, urging 
the advantages of buying oil in 
sealed cans. 





s 
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World’s Rawest Motor Tax Bill 
Barely Misses O. K. in Colorado 


State Legislators Proposed to Raise $1,500,000 for|Car Sales Near 
Poor Relief Entirely From Car Owners by 
Boost of $2 to $60 Per Vehicle 


By WILLIAM ULLMAN 


Washington, Sept. 1.—If 


further proof were needed 


that there is no limit to the genius seeking new ways to 
tax motorists, the special session of the Colorado legisla- 


ture just closed provided it. 


Colorado’s legislature met 


in this special session with one particular objective in 
view. It was to provide revenue for unemployment relief, 
to enable the State to match federal funds granted for the 

a aeteianeaemacecnnseanintinnianesiciniraemesatincimnienaaniae 


same purpose. 

From the very beginning, it 
was evident that the legislators 
had their attention focused upon 
a single group, the motor car 
owners of the state. One and 
one-half million dollars was the 
amount of money needed and 
the legislators set about seeing, 
not how it could be raised gener- 
ally, but how it could be raised 
among car owners. 

One proposal, contained in a 
bill ominously designated 13X, 
provided it. With one fell swoop, 
it aimed to get the entire sum, 
by the simple far-reaching ex- 
pedient of increasing the regis- 
tration fee on all of the State’s 
motor cars by forty per cent. 
That would have meant an in- 
crease in the tax payments of 
individual motorists on the scale 
of from $2 to $60 per year, de- 
pending upon the size and value 
of the cars they happened to own. 

Motordom may have been dizzy 
from tax proposals before, but 
this one set a new standard. To 
those engaged in fighting for a 
square deal for Colorado motor- 
ists in particular—and all mo- 
torists in general—the proposal 
looked too preposterous to have 
a chance; one of those silly ideas 
that make feature stories when 
legislative bodies get together. 
That, however, was not the case. 
The measure had more than a 
chance as matters eventuated. It 
was not so absurd that before 
it was defeated, motoring inter- 
ests physically and mentally ex- 
hausted themselves. They 
emerged with a conviction they 
had been in the fight of their 
lives. 

By the time they had won the 
battle against this colossus of 
tax grotesqueries, it became ap- 
parent that motorists could not 
be expected to escape entirely. 
A legislature that had come so 
close to getting its entire poor 
relief fund with one wild and 
sweeping gesture was not to be 
denied completely. 

What finally emerged and was 
enacted spared Colorado motor- 
ists from the wildest of all con- 
ceptions of a motor tax law, but 
it left them paying a flat rate in- 
crease ranging from $5 to $10 per 
car. This special assessment, 
added to the existing rate of re- 
turn from motorists, will pro- 
vide a considerabe proportion of 
the unemployment relief fund 





needed. It is destined to run 
for two years. 

Colorado’s motorists decreased 
by 7.3 per cent last year; in num- 
ber their ranks were reduced by 
22,598. Many of these, in com- 
mon with motorists elsewhere, 
were forced to give up the use 
of their cars because of an in- 
ability to pay registration and 
other tax fees incidental to keep- 
ing them in service. 

As to the ability of those who 
did keep their cars in operation 
to meet an increase in tax at 
this time, a glance at the gaso- 
line and registration revenue 
figures show the _ State’s 
owners pay an average rate of 
$31 annually. This does not in- 
clude personal property and 
other forms of levies, but merely 
the two outstanding ones. 

The $5 flat rate increase means 
that the individual motorist will 
find himself paying a 12% per 
cent increase in car tax costs 
this year. In the case of the 
owner of the larger and newer 
vehicle, he will pay $10 more, a 
boost of more than 331/3 per 
cent over the rate he paid in 1932. 

Colorado motorists may con- 
gratulate themselves that they 
escaped the burden of increases 
ranging from $2 to $60 per car. 
Motordom’s army of tax defend- 
ers, however, are hoping that the 
proposal will not escape the at- 
tention of the country at large 
for they regard it as a perfect 
exemplification of the unbridled 


genius seeking new motor tax | 


systems. 


Coridan-Harding Co. 
Appointed Dealer 


Indianapolis, Sept. 1.—Appoint- 
ment of Coridan-Harding Chev- 





rolet, Inc., as South Side Chev- | 
rolet dealer here was announced | 
this week by Chevrolet Motor Co. | 


The new corporation brings 
into local dealer ranks two young 
men who have been prominently 
connected with the Hoosier 
Chevrolet for several years. 

T. D. Coridan, a native of 
Indianapolis, returns to this city 
after eleven years as an auto- 
mobile dealer at Fortville. 

John V. Harding, secretary- 
treasurer, makes his bow as a 


dealer after six years service as 
assistant zone accounting man- 
ager here. 


car | 





Double in L. A. 


Los Angeles, Aug. 31. 
| passenger car registration for 
three quarters of August indi- 
cate that Los Angeles city and 
county dealers’ continue 
month to nearly double their sales 
of August, 1932. 

For the first nineteen days the 
comparative totals were 2916- 
1592, a gain of 89.0 per cent over 
last year. 

Contrasted 1933-32 sales of the 
twelve 


New 


Pontiac, 62-28; Studebaker, 57- 
26; De Soto, 57-47; Chrysler, 46- 
35; Essex, 46-46; Willys, 45-8. 
Sales of the three low priced 
leaders in the aggregate in- 


with a rise in ratio to the total 
from 69.9 in 1932 to 74.2 per cent 
in 1933. 


Ford and Plymouth gained 56.2 
per cent, 75-480. 





Wholesalers Organize 


Missouri-Illinois Ass’n 

St. Louis, Sept. 1—The Mis- 
souri-Illinois Automotive Whole- 
salers’ Assn., an organization of 
firms wholesaling automotive 


supplies, parts, accessories and 
equipment, has been organized 
here. 


Officers of the new association 
are Dan F. Hyland, Alemite Co., 
president; W. T. Mills, Auto Parts 
Co., first vice-president; G. H. 
Niekamp, Beck & Corbett Co., 
second vice-president; J. A. Kirn, 
Kirn Auto Parts Co., treasurer; 
Frank Quan, Campbell Auto Sup- 
ply Co., secretary; J. A. Anderson, 
general manager. 


St. Louis Ass’n Grows 


St. Louis, Sept. 1—The Greater 
St. Louis Automotive Assn. is 
| having its headquarters at 3124A 
Locust Boulevard remodeled to 
provide room for meetings of the 
executive code committee, the 
automobile show committee and 
the association’s board of 
directors. 





Correction 

Through an oversight, the tabu- 
lations on the Elgin Road Races 
stock car event in our issue of 
Wednesday omitted the record of 
the Ford V-8, driven by Shorty 
| Cantlon. This car and driver fin- 
ished seventh in the race in the 
time of 2:38:47.1, at an average 
speed of 76.89 miles per hour, 
giving Ford cars the first seven 
places in the event, instead of the 
| first six as printed in the sum- 
| maries. 








All set for the start of the Elgin National Road Race Aug. 26. 


Ford Eights took the first seven places 


with a Plymouth Six in eighth. A near stock Buick won the afternoon free for all. 


this | 


leaders for this period | 


were: 
Chevrolet, 785-226; Ford, 691- 
772; Plymouth, 689-118; Dodge, | 


128-13; Buick, 86-50; Olds, 64-10; | 


creased 88.0 per cent, 2168-1116, | 


Other makes than Chevrolet, | 


| Eastern Capital Buys ‘July Truck Sales 

Covert Gear Company | T 2197: 

Lockport, N. Y., Aug. 31.—The | op June ev %s 
Double July ’32 


Covert Gear & Mfg. Co. has been 
sold at receivers’ sale to Frank | 
H. Sore, of Columbus, Ohio, | 
representing Eastern capital, for 
$30,000. There is approximately| Detroit, Mich. Sept. 1.—Sales 
$60,000 due the city in unpaid|of new motor trucks in the 
taxes on the property. The plant | United States in July totaled 
was recently appraised at $1,-| 30,642 units, R. L. Polk & Co. 
500,000. The business will be re- | announced today in its national 
report of motor car sales. 

The July total was 108 per cent 
greater than the total of 14,731 
sales in July, 1932, and 31.77 per 


| organized under the same firm 
|mame and production continued. 

cent more than the total of 23,254 
sales in June this year. 


One hundred men returned to 
New motor truck sales for the 


| work at the plant yesterday. 

| Since it has been in receivership 

only a skeleton force of sixty 

| men has been employed. 

catinsneneiieainssioa first seven months of 1933 totaled 
123,472, or slightly more than 
seven per cent greater than the 

115,295 sales total in the same 


| sisieith 
period last year. 





‘County Dealers Organize | 

Sparta, Wis., Aug. 31.—Earl F. 
Benedict, Sparta, has been elect- 
ed president of the newly organ- | 
ized association of Monroe 
| County automobile dealers and | 
| garage men. Emil Jahnke, Tomah, | 
is vice-president; Roy Nelson, 
Sparta, secretary-treasurer. The 
committee includes 


Towson Appointed 
Los Angeles, Sept. 1.—Jack 
Towson has been appointed sales 
manager for W. M. Buchanan, 
newly appointed city Chevrolet 
dealer, 628 N. Broadway. Roy 
Westerfeld is service manager. 


| executive 


|C. Homstad, Cashton; R. Henry, 
| Tomah, and Ed Dargle, Sparta. 


Aer 
Sy 


y 


Ca 


IN 


AUGUST, 1933 


In the 32-year history of Pierce Arrow 
- 2 , 
August, 1933 stands out as the time when: 


* 

Pierce Arrow again became a strong in- 
dependent company (August 26, 1933) 
+ 
A Pierce Arrow Special Twelve won 14 

world records (August 7, 1933) 
* 
Pierce Arrow’s share of all cars sold in 


fine-car field reached a ratio twice as 
great as in 1928 





—~ 
y 
as 


PIERCE ARROW’S FUTURE POLICY 


shall be as it has been for thirty-two years: 


To be dissatisfied with present effort, no 

matter how successful it may seem... 

To strive to make every car finer than 

the finest car that has yet been made... 

To live up to the public’s appreciation 
of Pierce Arrow as: 


oe (Hist solid boas : 
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Seeeniieestinnamtariasentianmaenaians . — —- | my wife insists on buying a coupe. 
COPYRIGHT, 1933—Slocum Publishing Company, Inc. What would you advise? — Be- 
aie ee he | wildered. 
One sacred pledge we make our friends here and now. This | Suggest you compromise. 
publication, God willing and so long as it is our change, will Two Weeks Later 
never champion the cause of any individual or any corporation Dear CK—Thanks for your ad- 
which is not for the best interests of the automotive industry vice. I followed it to the letter. 
as a whole. Nor will its columns be used to spread gossip or | We have a new coupe. 
inflame prejudice. It will confine itself to the up-building of * * & 
the industry it is pledged to serve, wholly through the dis- IF THE CHURCHES wonder 
semination of NEWS which it knows to be timely, authentic why more people don’t follow the 
and of value. straight and narrow path, all they 
————S = =| have to do is observe a discon- 
| tented line of motorists trying to 
—= | make progress on a sixteen foot 


highway. 

Labor Day ee i a | 
ABOR DAY this year is likely to have even greater | HALF THE MOTORISTS don't 
as 2 : ‘ | know how the other half keep out 

significance than it has had in the past. Labor Day| °; tall oF 6 iheustbad, 

has become traditional as the last of the summer holidays. | a a 
Vacationers returning to their jobs—broke, perhaps, but | 
happy—buckle down to their work with new vim and. se ee ee = 
vigor with the result that the first Tuesday after the first | derson, prolific automobile adver- 
Monday in September usually marks a general upturn in | tising expert, has written a score 
business activity. or more of one act plays. A. P. 
. : : - | Sloan, Jr., General Motors presi- 
This year the day also marks the inauguration of Presi- | Gent. ‘dislikes to pose for a photo- 
dent Roosevelt’s concerted drive to pull the country out of | graph. Thomas P. Henry, presi- 
the doldrums. Already the effects of this co-operative dent of the American Automobile | 

movement have been felt through the renewed confidence 


| 
PEAKING of unsung heroes 


San | expert. 


E. R. Tuttle, De Moines, Iowa; C. S. Zack, Bergenfield, N. J.; F. L. W. Bennett, 
Salt Lake City, Utah; W. T. N. B., Milwaukee, Wis.; Roy Carmicheal, 
Montreal, Canada; E. J. Nally, Toledo, Ohio 


* * * 
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try to name even one traffic | 


MANY A DRIVER has saved | 


the smelling| 





Association, is a typographical ex- 
of the public. 


pert. L. E. Blocker, of the Chrys- | 

In the automobile industry we have the phenomena of eho eee tr ae Tolan “TF | 
July sales exceeding the sales for June. Many sales man- | S.—Fifst hand information.) 
agers now predict that August sales will exceed July. oe 
Better still are the predictions based on careful analyses SINCE SAPETY glass will not | 
of conditions that the sales during September and October $2tter or a eae) 
will hold up exceedingly well with a likelihood that Sep- | glass? : ™ 
tember sales may be very close to August. ee 8 

Just how much the President’s recovery program haS} PEOPLE on a main Detroit 
had to do with the upturn in automobile sales since the! thoroughfare recently witnessed 
banking holiday is hard to tell. But if coming events cast | the ridiculous spectacle of a huge 
their shadows before and the upturn in sales we have | ®*S0)ine tank truck stalled in the 
already experienced is merely a shadow cast by the NRA | had run out of gas. And the be- 
then truly we may look forward with real hopes to the | were’ Rag oe a 

> thi ig > i ff and laughter of a troup of sma 

program which is to be put into effect Labor Day. pote gt be vagth Boe ag 
| toward the — 


Production 
Daffy Definitions 


| 
Estimates based on confidential reports given to Auto-| 
motive Daily News place August production at approxi-| TROUPE—a one-man top. 
mately 225,000 units. This figure represented only a shade | Sette 
decline from the July total and is the best August produc- | 
tion since 1930. 

Even at the risk of appearing trite we cannot refrain | 
from calling attention again to the fact that “‘production | 
was keyed strictly to demand.”’ Asa matter of fact, when 
the month opened many plants had slowed their schedules 
in anticipation of the usual summer slump. Early esti- 
mates placed the month at twenty per cent below July. 
The slump did not materialize but on the contrary the de- 
mand exceeded the demand for July. Hurried efforts to _— of a mile ahead ran over 
boost schedules to the July rate were futile with the result)* **"""  . . 

« r } re Tere C ¢ , > f | 

that many unfilled orders were on hand at the close of) wp, CONCEDE the perma- 
August. nent popularity of the crossword 
puzzle when we find some of the 
garage hands sneaking a half 
hour or so to indulge in it beneath 
the basement steps. 


DESPITE the national clamor 
for a LEADER during the past 
| three years, we observed that 
Harvey Fruehauf also found oc- 
casional opportunity to edge in a 
few words in behalf of the 
TRAILER. 


LAST SUNDAY, for once in my 
life, I was thankful for a detour 
when some luckless devil about a 


What’s Coming? 

The Administration in Washington is openly uneasy at 
the delay on the part of the Ford Motor Company in an- 
nouncing its position of the automobile code. Dispatches) 
from the capitol today indicate that General Johnson! 
would refuse to countenance a separate code from Mr. 
Ford even though the terms were more liberal than those 
proposed in the NACC code. We will not comment on the 
logic of this conclusion. We have no idea of what method 
might be employed by Gen. Johnson to get the American 
‘ people to “crack down on Mr. Ford” as he suggested. 
In event that Mr. Ford should refuse to sign we feel that 
Gen. Johnson should study his case carefully to prevent 
injury to Ford dealers who are under the Blue Eagle) 
in event of any pressure being brought to bear on the 
Ford Motor Company. 


NONE are so dumb as those | 
who will not dim. 
a * * 
When foolish guys 
Mis-advertise, 
The salesman lies— 
The sucker buys— 
And to his surprise— 
The merchandise— 
Proves “otherwise.” 
The rumor flies, 
We all get wise, 
And the business dies. 


| amendment 
| and/or repairing” was added to 
qualify, interpret and make clear | 
| the words “automobile retailing” | 
Code. | 

into | 


| fully 
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In This 


TomoT VE 
peer news 


Corner 


The views expressed in this column are these of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


For Dealers Only 


At the St. Louis meeting the 
“and/or servicing 


in our National 
letters coming 
indicate that this 


as used 
Wires and 
headquarters 


change has caused some misun- | 
auto- | 
matically brings independent ga- | 


derstanding and that it 
rages and one-stop service sta- 
tions into our Code. May we ex- 
plain, however, that this Code is 
being presented to Washington by 
the National Automobile Dealers’ 
tive members of which 
gaged in the merchandising of 
new passenger and 
cars and supplementary 
ties? 

We feel that this group is large 


activi- 


enough and important enough to | 
national | 
ga- | 


deserve an_ exclusive 
organization. Independent 
rages have never been members 
of this organization, nor have we 
ever had a service of interest to 
them. Furthermore there are 
four times as many independent 
garages and service stationg as 
there are automobile dealers and 


it is no time now, considering the | 
job we still have to do in organ- | 
| izing the dealers themselves, to | 


attempt to organize them as a 
division of our national associa- 
tion. 
policy. 
There are now, however, quite 


|a number of groups attempting 
| to organize independent garages 


into a national organization. One 
of such groups eventually will be 
successful. 


It is a fact that many state and | 
| local associations, affiliated with 
the National Automobile Dealers’ 


Assn., have in their membership 
independent garages and one- 
stop service stations, and right- 
so, because they furnish 
numbers and financial support in 
state and local legislative activi- 
ties. Therefore we suggest that 
the state and local groups who 
desire, pending the time that in- 
dependent garages are organized 
nationally, can get them together 


| have 
Assn., the members and prospec- | 


are the | 
35,000 merchants in America en- | 


commercial | 


This explains our national | 





by mutual agreement and agree 
on our code, and if they desire, 
can supplement our National 
Code with any provisions that 
the independent garages may 
wish, certifying such a code to 
our National Control Committee, 
which will attempt by utilization 
of Article 9, Paragraph 4, of our 
code, to have it approved by the 
President and put the force of 
law behind such an agreement. 
It is even possible to agree on a 
code and operate it locally with- 
out the President’s approval. 
Furthermore, inasmuch as state 
and local associations already 
the independent garages 
organized, they are in a position 
to certify them into a national 
organization of that group when- 
ever such a national organiza- 
tion puts in an appearance. 
Then, too,’ the President’s 
Blanket Code is attempting at 
present, insofar as labor and 
hours are concerned, to put all 
industries of this type on a uni- 
form basis. This automatically 
is putting the independent ga- 
rages now on the same wage and 
hour basis as we are proposing 
in our National Code for auto- 
mobile dealers and dealers will 
no longer suffer from competi- 
tion of independent garages on 
account of a lower hour and 
wage scale-—-F. W. A. Vesper, 
president, National Automobile 
Dealers’ Assn., St. Louis, Mo. 


‘2 word in 
edgewise” 
By the Publisher 


DETROIT, most sorely pressed 


| of America’s major cities, yester- 
| day demonstrated that 


it takes 
more than a three-year depres- 
sion to lay her low. Fifteen thou- 
sand men and women re-em- 
ployed since the adoption of the 
Blue Eagle by Detroit’s indus- 
tries marched down Woodward 
last night in step with ten bands. 
Bombs bursting on high and 
the red glare of burning flares 
lit up fifteen thousand smiles. 
(Continued from Page 15) 
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Graham Reports Growing| Willys Declares 
Demand In Used Car Market 


Detroit, Sept. 1—An exception- 
ally brisk used car market which 
has developed in the last few 
weeks is materially stimulating 
the entire automobile industry, 
according to Robert C. Graham, 
executive vice-president of Gra- 
ham - Paige Motors Corporation, 
who has just returned to Detroit 
from a tour of the larger cities 
of the country. 

So active has the used car de- 
mand become that dealer stocks 
are being melted and dealer in- 





vestments liquidated into cash to 
such a degree that new car sell- 
ing has been vastly stimulated 
because of the increased ease in 
arranging trades, Mr. Graham 
said. This condition also has 
been reflected in sustained manu- 
facturing volume, he added. 
“One of the principal reasons 


“This has had the effect of 
practically clearing out used car 
stocks, with the result that our 
dealers have been able to more 
easily arrange trade-in agree- 
ments on new car sales. This is 
one of the reasons for the sus- 
tained volume of new car sales 
in the past few weeks. 


“In view of all this activity 
and especially because of the ap- 
parent stiffening in used car 
prices, due not only to the de- 
mand, but also to the reflection 
of expected increases in new car 
prices, it would appear that the 
present is the most logical time 
for the purchase of a new car. 
We anticipate, in view of this 
situation, an active autumn busi- 
ness, which should compare well 
with the volume experienced in 
1930 before the full effects of the 


Company Solvent 





Toledo, O., Sept. 1—Assertion 
that the Willys-Overland Co. is 
not insolvent is made in the 
answers filed in federal court here 
Wednesday by the company and 
its receivers, John N. Willys and 
L. A. Miller. 

The answers were filed to the 
bill of complaint filed previously 
by the National City Bank of 
New York, as trustee for the first 
mortgage bondholders. Sale of 
the company’s assets at a reason- 
able price would bring more than 
sufficient to satisfy the $2,000,000 
indebtedness on the bond issue, it 
was pointed out. 

Denial was made by the com- 
pany of the bank’s contention 
that it is entitled to control of 
the property under the mortgage 
and to the appointment of a re- 
ceiver for the property. Full value 
could not be obtained through 
piecemeal sale of the company’s 





admitted that income and reve- 
nue were at present insufficient 
to pay the obligations on the 
bonds. 


New Chevrolet Dealer 


Charlotte, Sept. 1.— Charlotte’s 
second Chevrolet dealership, to 
be known as the Frye Chevrolet 
Co., will open September 1 in the 
building at 415 West 5th Street, 
with C. D. Frye, of Belmont, as 
president. The latter at present 
is operating the Frye Chevrolet 
Co. in Belmont. 


Sours Named Manager 
Jefferson, Ia., Sept. 
Sours, Perry, has been named as 
manager of a new Ford, sales 
and service, unit of the Burkett 
Motor Co., Perry. 


New Supply Co. 


San Antonio, Sept. 1. 


Way, Warren Crane, Jr., 


Myron Fink. The 





1—J. J.| 








San 
Antonio Auto Supply Co. has just 
been organized here by August 
and 
authorized 


Truckers Seek 
President’s Aid 


In Easing Laws 


—_——_—— 


(Continued from Page 1) 


tonnage, which normally would 
move by truck, are inadequate to 
support a truck line prevented by 
the 7,000-pound law of Texas 
from operating efficiently. 


“Now required by the Presi- 
dent’s re-employment agreement, 
with which every operator would 
gladly comply, to operate at much 
higher net costs for labor, many 
lines must go out of business, as 
many hundreds did after passage 
of the Texas law in 1931.” The 
statement goes on to point out 
that the instance of Texas is 
typical of conditions in the other 
three states and asks immediate 
relief to prevent the virtual de- 
struction of highway transporta- 





for the activity in the used car 
HH market is the very considerable 
number of persons who have been 
called back to work or who have 
found new jobs during the last 
few weeks,” Mr. Graham ex- 
plained. “Most of these people 
were unable to afford an automo- | 
bile during the period of their | 
unemployment and so are now 
faced with the problem of find- 
ing transportation. The used car 
market provides the answer. As 
a result our dealers have reported 
J an unusual increase in used car 
sales, especially in the $200 to 
$300 price class. 


capital stock is $20,000. tion facilities. 


depression were felt.” 


assets, the company held. It was 


n the red for three years 
with another line 


Western Molded ‘ 


Make Battery Boxes | 
Los Angeles, Sept. 1.—The| 
Western Molded Products, Inc., 
a newly organized corporation, 
will engage in the manufacture 
of Ebrok battery containers in 
a building 100 by 200 feet, being 
erected at 3211 East Twenty-sixth 
Street, which will be ready for 
occupancy immediately. 

The new concern is the out-| 
growth of months of negotiations 
between the Pacific Hard Rubber 
Co., a subsidiary of the Stautfer 
Chemical Co., Los Angeles, and 
the Richardson Co., of Cincin- 








In the black in seven months 


with Studebaker 





nati, largest single producer of | 
battery cases in the world. The 
plant will be equipped with 


modern hydraulic machinery and 
molding equipment for producing 
seamless containers. The plant 
capacity will be 4,000 boxes a day 
and will employ approximately 
eighty-five people. Production 
will commence about September 

15, next. 
1 J. M. Richardson, president; 
} Charles Keller, vice-president, and 
John Stauffer, Jr., vice-president, 
} are officers 


of the corporation 







with offices in the Rives-Strong ¥ rg 
} Building. yeeee of oa. . * 
— —- ong with Old loy fo Our in 
e en Perat 
Gas Sales Up 8nd Cloged = a Started “eo and 309 _ » We dig. 
Los Angeles, Sept. 1.— Total re Pril 30th bookg coe Studebaker © used 
ws Closed o ¥*2038 in the franchise 







sales of gasoline in July were in 
excess of 220,000,000 gallons. Tax- | 
able retail sales in that month 
were 111,792,000 gallons as com- 
pared with 125,206.000 and 104,- 
174,000 in July, 1932. 
The latter gallonage was a 
; gain of 7.3 per cent over that 
period of last year. Total daily 
taxable sales for the three months 
ending with July, however, were 
6.7 per cent under those of the 
same 1932 period. 





and 
POSBibie oo Organiza. 


Rein, god 
















Organize Tire Co. 









a+ - ' . os ‘ 

, orfolk, Sept. 1.—Pennsylvania Studebaker is not only hitti PS. 

on Tire — es — = h y t ng new sales highs any competent: of* Open to ” 
poses to manufacturer and se iti ' : ° Presentat 
a coe oe oe everywhere but writing the fairest franchise en tet should hae roped of 
and other accessories, has just : ° ° ° © facts with go 
been organized here. J. W. in the industry. Get going with Studebaker : 


Bolding is president of the new 
corporation, which has an author- 
ized capital stock of $10,000. 


now. Address Paul G. Hoffman (himself 
an active and successful Studebaker dealer), 
President, The Studebaker Sales Corpo- 


ration of America, South Bend, Indiana. 










Bridgewater Named 

Nashville, Sept. 1.—R. A. 
Bridgewater Co. has been ap- 
( pointed Nashville distributor of 
the Louisiana Oil Refining Co., 

a southern subsidiary of Cities | 
Service which operates in thirty- | 

eight states. Loreco gasolines | 

and motor oils are featured. | 
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Four Engineers Differ and Agree on Car of Future 
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Lighter Cars of New Design, 


Air Condition 
Comfort Feat 


By JOHN M. 


ing and Other 
ures Foreseen 


BONBRIGHT 


TRIKING parallels and equally striking divergences 


marked the views expr 


essed by four authoritative 


speakers discussing the automobile of tomorrow before 
the International Engineering Congress of the Society of 


Automotive engineers at C 


hicago this week. Each of 


these men approached the subject of the future car from 
a different point of view. Yet, at times, it seemed as if 
each speaker were quoting from the address of one of the 


others; again, on 
point, their views were in direct 
opposition. 


The four speakers were L. H.| 


Pomeroy, managing director of 
the Daimler Co., Ltd. of Eng- 
land; William B. Stout, president 
of the Stout Engineering Labora- 
tories, Inc., of Dearborn, Mich.; 
F. A. Moss, M.D., of George 
Washington University; and 
Henry G. Weaver, director of the 
customer research staff of the 
General Motors Corp., Detroit. 

Only one of these speakers, 
Mr. Stout, whose subject was 
“What the Traveling Public 
Wants in the Future,” spoke as a 
prophet. But Mr. Pomeroy, 
speaking on “What Is Wrong 
With the American Car?”—a 
title that was thrust on him, he | 
hastened to explain — discussed | 
practices that he believes will be | 
changed in cars of tomorrow; 
and Dr. Moss, asserting that en- 
gineers “have about reached the 
point of diminishing returns” in 
the seven basic factors of de- 
pendability, economy, durability, 
speed, safety, appearance, and 
riding comfort, talked about the 
future in “Automobile Body Re- 
finements and Air Conditioning”; 
while Mr. Weaver, in “Tuning in 
on the Consumer,” declared that 
future progress will come 
“through a better understanding 
of the human factor.” 


Future Cars Will Be Lighter 

Messrs. Pomeroy and Stout 
were in agreement that lightness 
of weight is to be a great factor 
in the success of the future auto- 
mobile. 

“Tf there is any one fundamen- 
tal of all future transportation | 
that is going to be universal,” 
said Mr. Stout, “it is that of 
light weight and the saving of 
every pound that can be taken | 
off every vehicle to add both to 
its performance and its luxurious 
riding.” 

“Weight saving,” said Mr. 
Pomeroy,” is a main line of de- 
velopment that may come rela- 
tively quickly because it does not 
call for fundamental changes in 
orthodox design.” 

Although both speakers advo- | 
cate weight reduction, it is for 
different reasons. With Mr. 
Pomeroy, it is to maintain a fa- 
vorable power-weight ratio with | 
smaller engines—for he believes | 
that “the average American | 
driver would feel satisfied with | 
the ten horsepower type of 
British car,” and benefit greatly | 
in its possession. Mr. Stout, | 
however, bases his chief argu-| 
ment for the lighter car on a| 
different foundation. “The light- 
er a car is,” he says, “the easier 
it can be made to ride.” The | 
lighter car will bring better tires, 
better steering, less fatigue of | 
control. 

When it came to performance, 
however, the traditional differ- 
ence between British and Ameri- | 
can ideals was maintained. The 
European driver, we have been 
given to understand, gets unal- 
loyed pleasure from his trans- 
mission—he just loves to shift 
gears, or else he pretends to, by 
force of necessity, because he has 
to shift them to get performance 
from his over-taxed and (by 
American standards) under- 
powered engine. 

“Is the American car to hitch 
its wagon to the star of top-gear | 


| in 
| the present touring car and the | 


| needed 


some otherQ)——-.. 


| performance forever, in spite of 
|engineering developments’ that 
make this wasteful and unneces- 
| sary?” asked Mr. Pomeroy, after 
a long discussion of the advan- 
tages of the transmission as the 
correct means to endow a car 
with long life, economy and per- 
formance powers. 
“Shiftless” Cars 

Mr. Stout gave his answer, from 
the American point of view. 

“Within five years we shall see 
motor cars running without gear- 
shifts and able to climb our 
steepest highways on high gear 
without any effort at all.” 

Mr. Pomeroy is strong for 


| smaller and better cars. 


“In the whole range of Ameri- 
can cars,” said the Daimler di- 
rector, “price and size are rough- 
ly equated, and there seems to be 
no example of a small car built 
to the highest standard of de- 
sign, workmanship, and material. 
At present, the man who wants a 
really first class residence, ‘auto- 
mobilely’ speaking, has to buy a 
mansion with twenty bedrooms, 
when all he wants is the same 
character of home with only 
four.” 

Trailers Are Proper 

Just the opposite view is held 
by Mr. Stout. Relating the in- 
crease in the use of parlor, bed- 
|}room, and bath trailers in the 
United States, and their imprac- 
ticability for general use, 
pointed out that no firm today 
“has designed a long distance 
touring car which combines head 
room, luxury, baggage space and 
equipment consistent with day 
and night touring over an ex- 
tended period, and stayed in line 
with the requirements of a city 
vehicle for all ordinary uses.” 

“Tt is very probable that 





in 


the very near future the public | 


will respond to a vehicle complete 
itself and half way between 
most luxurious trailer,” asserted 
Mr. Stout. 


Here, Mr. Weaver agreed with | 


both speakers, though they did 
not agree with each other—for 
Mr. Weaver declared the car of 
the future must be based on a 
more definite and _ systematic 
knowledge of the tastes and de- 
sires of the ultimate consumer. 

“Progress in future’ design 
will come,” Mr. Weaver said, “not 
alone out of the research labora- 


tories and engineering textbooks, | 
but through a better understand- | 


ing of the human factor.” 
Owners Will Advise Models 
The human factor must be in- 
deed be considered, said Dr. 
Moss, who asserted that “prac- 
tically no attention has been 


given to the effect of automobile | 


riding on the health of passen- 
gers and drivers.” Air condi- 
tioning, eyestrain, and posture 


were urged as subjects for close | 
Yet, ap- | 
been | 


study in future designs. 
parently, all this has not 
overlooked by manufacturers. 
“The design of a _ restful 
must reckon with anatomy 
posture,” Mr. Weaver said; and 
clear vision all around a car, 
which would contribute to the re- 
lief of eye strain, was listed as 
an essential improvements 
for future cars by Mr. 


and 


Stout. 
Mr. Pomeroy seemed to be for 


he | 








| tional 


seat | 





Among the notables who gathered in Chicago for the International S. A. E. Congress at the Palmer 


House. 


Left to right—Norman Shidle, executive editor of the S. A. E. Journal; Rear Admiral N. Tada, 


Japanese Navy; George Broulhiet, S. A. E. France; H. C. Dickinson, president of the S. A. E.; John 
A. C. Warner, general manager; M. K. Vasev, of the Soviet government and Amtorg Trading Corp.; 


letting the ultimate consumer de- 
termine what he is to get, but un- 
der the control of the engineers. 
In the development of an indus- 
try, he said, “there comes a time 
when public taste begins to dif- 
ferentiate between good, better, 
and best, and I see no evidence 
of any recognition of this in the 
American practice.” He advo- 
cated setting up prediction de- 
partments in the factories to ob- 
tain a reasonably accurate index 
of future taste. Too often, he 
declared, the remarks of an 
“ignorant golf club critic,” the 
lightest words of an _ inexperi- 
enced salesman, and “the con- 
fident prophecies of distributors 
who always think in terms of the 
past,” have weight in determin- 


| ing the policy of design. 


There was one prediction as to 
the future car that stood out 
alone, without support or opposi- 
tion from the other speakers. Mr. 
Stout closed his address with this 
prediction: 

“Don’t laugh when I say that 
the lighter and smaller engines, 


|}as a result of your experiments 


with aluminum heads, will bring 


| the air-cooled engine really into 
| its 


own without competition 
just as it has done in aviation.” 
Nobody laughed. 


N. J. Snively Appointed 
To Show Committee 


New York, Aug. 31.—George L. 
Brunner, president of the Motor 
& Equipment Mfg.’s Assn., has 
appointed N. J. Snively, of the 
McAleer Mfg. Co., Detroit, to the 
Automotive Services Industries 
show committee, succeeding N. H. 
Boynton, of General Electric Co., 


| Cleveland. 


He has also appointed C. W. 
Schwank, of the R. M. Hollings- 
head Co., Camden, as an addi- 
member of the MEMA 
chemical specialties committee. 


Heads Truck Division 

Birmingham, Sept. 1—E. C. 
Creel, a pioneer in the automo- 
bile and truck business, has been 
appointed manager of the truck 
division of the Drennen Motor 
Co., which handles the Chevrolet 
and G.M.C. lines of Trucks. 


Hafer Chevrolet, Inc. 


North Wilkesboro, Sept. 1. 
U. L. Hafer, L. C. Hafer and R. 
L. Moose have incorporated the 
Hafer Chevrolet Co., local Chev- 
rolet dealership, with an author- 
ized capital stock of $25,000. 








Prof. Albert Coppens, Engineering Department, University of Louvain, Belgium. 


nd 


SERVICE 


By E. M. Lubeck 


N THE NADA Code an im- 

portant item appears which 
may be overlooked by the dealers, 
namely, “that parts, accessories 
and supplies shall be billed at the 
manufacturers list price adjusted 
to include all taxes.” 

There are certain things to be 
considered in this program and 
careful study should be made for 
difficulties will arise when ac- 
countings to the proper govern- 
mental departments are to be 
made. The dealer should set up 
a clear cut billing program so 
that the purchaser understands 
what it is all about and so as to 
leave no room for argument. 

* * * 


IN ALL STATES except those 
where the state sales tax laws are 
in operation the matter of billing 
is simple enough but it is suggest- 
ed that all tax items be shown 
separately and then included in 
the grand total. If the tax items 
are covered up in the price of the 
car alone as equipped and ready 
for delivery confusion will result 
and a lot of unnecessary work 
will follow later on. 

In Michigan where a sales tax 
is now in operation the billing 
becomes more complicated. The 
tar with all its extras should be 
a separate item. Then another 
column should show the various 
amounts of the state taxes. The 
total of the columns is the buyers 
bill but if the Federal taxes are 
included in the price of the car 
and then state taxes charged 
against the first total then the 
dealer will be compounding the 
taxes and making trouble for 
himself later on. Keep all tax 
items separate and _ eliminate 
trouble at the start. 

a oe * 

WHEN THE NADA CODE be- 
comes operative and when the 
dealer sits down to think over 
his prospects by following the 
New Deal possibilities he is 
going to need better management 
in his business. The ten com- 
mandments of Harry Klingler of 
Chevrolet published exclusively 
in the ADN gives some idea of 
what will be needed by the dealer 
but more than that a new era 
of merchandising is just around 
the corner. Get ready to meet it. 

The dealers first job is the 
adoption of a plan for compensat- 








ing the salesmen—a plan which 
will reward them for doing a 
good job and one which also will 
take into consideration the sales- 
man who “justs makes a deal.” 
Nine cars out of every ten sold 
has a used car string attached to 
the deal. Salesmen who have the 
privilege of selling both new and 
used cars have collected com- 
mission on the new car sale and 
considered the used car which 
was taken in as a sort of side 
line, something to be sold when 
the right opportunity comes 
along. 
* * . 

SUCH SALESMEN as a rule 
have taken the used car in ata 
price which might have been ac- 
ceptable to the house. A little 
thought may have been given to 
its eventful sales price without 
regard to the reconditioning ex- 
pense and this expense often is 
greater than an average expense 
with the result that if the car 
was to be offered at the taken 
in price plus the reconditioning 
expense the car immediately be- 
comes a sixty or ninety-day car 
because the list is out of line with 
what competition has to offer. 
However the car is sold sooner or 
later at a loss to everybody. 

* * * 

WHAT IS NEEDED now in 
line of the new selling program is 
a plan whereby neither the dealer 
or salesman shall suffer a loss 
when the used car is finally 
cleared off the books. Salesmen 
should not be allowed to feel that 
after the used car is taken in 
that it is the dealers “baby.” The 
transaction is a joint one and the 
salesman should realize that he 
was the agent in the deal and 
that when the used car is ready 
for sale he should be a partner 
and work with the house so as 
to get the car out of the way. 
It is true that the salesman who 
sells that car does get a commis- 
sion but if the salesman who took 
it in will figure out just what his 
total commission would have been 
had he pitched in and sold the 
car himself he will find that hav- 
ing followed up his own deal he 
would have set himself up for 
a much bigger check. 

* * x 

THERE IS A PLAN in sight 
which will mean more money for 
the salesman. It is right in line 
with the New Deal. I have 
watched this plan for the past 
two years and when the NADA 
Code was announced the first 
thought I had was that now if 
ever this new compensation plan 
should be adopted by ever dealer 
and salesman in the country. It 
is based on fair play and co- 
operation. This plan will soon 
be made available to dealers 
through Automotive Daily News. 
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YOUR 
PICTURE 
HERE 


N ASH dealers know something important is going 
on behind the scenes at the Nash plant—a great stir 
and activity that mean only one thing. 

They know, too, what a strong position Nash is 
in to step out and take advantage of a more active 


market. So their expectations are running high— 





: 
They're going places ¥ 


Jo a 


ong! 


and they’re all keyed up for the big push ahead. 


Other dealers also count on Nash to have something 
red hot, judging by the way the applications are com- 
ing in for the Nash franchise in available territory. 
If you, too, want to go along with Nash, write the 
Sales Dept., Nash Motors Company, Kenosha, Wis, 


‘NASH: ; 





From States 
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S, A, E.Baeks Sch on Plan For Uniform Truck Laws 
Would Withhold U.S. Aid 


That Refuse 


To Adopt Fair Legislation 


Chicago, Sept. 1.—Pierre 


Schon, transportation engi- 


neer of the General Motors Truck Co., won a notable 
victory at the Legislation and Regulation session of the 
S. A. E. convention in his campaign to withhold govern- 
ment road funds from states that refuse to adopt a 
fair uniform legislative code governing motor truck 


regulation. 


After Mr. Schon had delivered 
his paper, amplifying his views 
on the subject as outlined in the 
August 26 issue of Automotive 
Daily News views, incidentally, 
that were enthusiastically re- 
ceived by those present, T. C. 
Smith, of the American Tele- 
phone and Telegraph Co., offered 
a resolution, which was passed, 
calling upon the Council of the 
8. A. E. to appoint a committee 
to meet with the sponsors of 
other codes on motor truck regu- 
lation. 

These sponsors were specifical- 
ly listed by Mr. Smith as the 
American Association of State 
Highway Officials, the American 
Petroleum Institute, the National 
Conference on Street and High- 
way Safety, and the Bureau of 
Public Roads. 


Single Code Sought 


In his resolution, Mr. Smith 
stated that these bodies be urged 
to reconcile their differences with 
the S. A. E. to the end that a 
single motor truck code be 
evolved and agreed upon, in or- 
der that the industry in turn 
might present a united front in 
the effort to secure uniform legis- 
lation. 

The session proved to be one of 
the liveliest of the convention. 
Mr. Schon was not the only 
speaker who hurled a challenge 
to the industry. Preceding him, 
Cc. J. Fagg, vice-chairman of the 
Highway and Transportation 
Conference of New Jersey, criti- 


cised automotive leaders for lack | 


of fight in another direction. 

“In New Jersey, where automo- 
tive manufacture represents only 
one per cent of industrial 
strength, business men have 
fought a lone hand without help 
from the motor industry,” said 
Mr. Fagg. 
find reasonable regulations, 
broadminded administration 
equitable taxes. 

“By contrast, in 
where the automotive industry 
accounts for over fifty per cent 
of industry, payroll and employ- 
ment, we find severe restrictions. 
The same thing is true in such 
strong automotive states as Ohio, 
Indiana, Illinois and Wisconsin. 
If ordinary business men are 
capable of defending themselves, 
what’s the matter with the motor 
industry? The only solution is 
this: we must fight, not com- 
promise.” 

After citing the facts that of 
the four existing codes, none 
agree regarding truck regula- 
tions, Mr. Schon stated that there 
must be a movement to get to- 
gether and unify the code. 


Unification Essential 


“Otherwise, we must admit that 
we have no right to criticize 
legislation of an unfair nature 
adversely affecting motor. ve- 
hicles,” he added. “Our obliga- 
tion is to meet and solve the 
problem. Assuming that we have 
a uniform code, there are only 
two ways to get uniform laws. 
One is to continue having local 
truck associations conduct weak 
lobbies in each of the forty-eight 
state legislatures and the Dis- 
trict of Columbia, handling each 
proposed law as it comes up. 
That is the way to get the wrong 
kind of legislation. 

“The other method is to work 
through the Bureau of Public 
Roads, and require that all regu- 
lations shall conform with a fair, 


“Yet in our state we | 
and | 


Michigan, | 





sensible, uniform national code 
in order to receive the benefit of 
Federal aid. That’s the way to 
get the legislative results that 
should properly be obtained.” 

The session was held under the 
chairmanship of A. J. Scaife, and 
so engrossed in their subject 
were those in attendance that the 
meeting lasted until after mid- 
night. 


New Record Set 
By DeSoto For 
Used Car Sales 


Detroit, Sept. 1—With the gen- 
eral increases which have been 
registered in automobile sales 
generally, it is significant that 
used car sales are keeping pace 
with the upward trend, it was 
stated here today by L. G. Peed, 
general sales manager of the De 
Soto Motor Corp. 

Used cars sales by De Soto 
dealers for the week ending Aug- 
ust 19, he said, totaled 2,844 units, 
the greatest in the company’s 
history. This was an increase of 
one per cent over the previous 
week and ninety-five per cent 
more than the same week of 1932. 


To Continue 
Iron Glove 


In Truck Law 


Seattle, Wash., Sept. 1.—En- 
forcement of the new law in 
this state requiring permits of 
contract motor carriers will con- 
tinue rigidly, according to E. K. 
Murray, director of the depart- 
ment of public works. This 
class of trucks must obtain a 
permit to use the state high- 
ways and show necessity for their 
operation, similar to common 
carriers. The Daylight Transfer 
Co. recently obtained an injunc- 
tion from Judge Neterer restrain- 
ing the department from inter- 
fering with its operations. 

Director Murray has ordered 
arrests of operators who have 
not obtained permits, the re- 
straining order applying to the 
Daylight Transfer only. 

“The general purpose of the 
new law,” he said, “is to stop 
violations of the 1921 law, to 
minimize traffic congestion, to 
reduce wear on highways, and to 
bring about payments by trucks 
of a more fair share of highway 
costs.” 


Above is shown the New High Speed Rail Car Developed by the F. W. D. 


= 


| 


|C. C. Hayley, Dallas, 








A specially engineered Standard Plymouth, for use in the rural districts of America where there are 
high crowned, rutted roads and for foreign countries in many of which there are no roads at all, has 
been announced by the Plymouth Motor Corp. It is the Standard Plymouth Six, with 20-inch wheels 


and special springs. 


Seek to Loosen 
Tenn. Truck Law 


Richmond, Sept. 1 (UTPS).— 
A relaxation of the Tennessee 
State truck license law to permit 
Kentucky buyers to send their 
trucks into Tennessee for farm 
produce is to be sought by Knox 
county farmers. 

Meeting at Knoxville, the farm- 
ers voiced opposition to the State 
highway patrol’s demand that 
trucks entering the State must 
bear Tennessee licenses. Speak- 
ers said the action was resulting 
in a loss of $4,000 a week in pro- 
duce business for Knox county. 

L. D. Linginfelter said a peti- | 
tion containing more than 1,000 | 
names would be presented to} 
State authorities in protest. 





| censes, Mr. Schnader points out. | 
“But,” 


Texas Service Assn. 
Organizes and Elects | 


Waco, Sept. 1.—Permanent or- 
ganization of the Texas Automo- 


| tive Maintenance Assn. was ef- 
fected at a meeting held here a/| 


few days ago. Officers were | 
elected as follows: J. W. Frazier, | 
San Antonio, president; Ross | 
Stewart, Houston, vice-president; 
secretary- 
treasurer. 

The automotive maintenance 
code provides a maximum week 
of forty-eight hours and a mini- 
mum wage of forty cents per| 
hour for skilled labor, with fifty- 
six hours and twenty cents for 
unskilled workmen. It will be 
presented to the national auto- 
motive organization for adoption. 


Schmitz Succeeds Collins | 

Memphis, Sept. 1——Chip Bar- 
wick, president of the Barwick 
Chevrolet Co., announces the ap- 
pointment of William Schmitz as 
service manager succeeding Oscar | 
Collins, who has been promoted 
to the retail sales department. 


Williamson Appointed 

Memphis, Sept. 1—Don Wil- 
liamson has been appointed used 
car manager of the Jim Merrin 
Co., metropolitan Dodge - Ply- 
mouth dealers here. 





| such accidents was $200 or more. 
includes | 


The car has 9%-inch road clearance. 


Penn. Auto 


Liability 


Security Act Explained 


Philadelphia, Sept. 1. — Provi- 
sions of the State’s new automo- 
bile liability security act, which 
goes into effect January 1, 1934, 
are explained by Attorney Gen- 
eral William A. Schnader in a 
copyrighted digest published in 
the September issue of “The Car,” 
the magazine of the Automobile 
Club of Philadelphia, A.A.A. 

The act, which directly or in- 
directly affects every motor ve- 
hicle owner and operator in 
Pennsylvania, does not require all 
operators of motor vehicles to 
establish financial responsibility 
before obtaining operators’ li- 


he adds, “it does require 
| operators to prove their financial 
responsibility before they can ob- 


| tain licenses for the year begin- 


ning March 1, 1934, if they have 
had two or more accidents wholly 
or partly due to their negligence 
during the twelve months pre- 


ceding the filing of their applica- | 
if the damage caused by | 
|ing with the Secretary of Rev- 


tions, 

Operators—and this 
non-residents of Pennsylvania— 
must provide proof of financial 
responsibility in the following 
cases, 
General: 

1. If the operator’s license has 
been suspended or revoked for 
violation of any of the laws regu- 
lating the operation of motor 


| vehicles on the highways. 


2. If the operator, within twelve 


| months preceding his application | 


for an operator’s license or re- 
newal thereof, has either in 
Pennsylvania or elsewhere, had 
two or more 
wholly or partly by his negligence 
which inflicted injury to persons 
or damage to property aggregat- 
ing more than $200. Negligence 


is presumed from the happening 


of an accident, but upon demand, 
a hearing may be had before the 
Secretary of Revenue and the 
operator may be exonerated of 
negligence. Injury to the opera- 
tor himself and damage to his 


own automobile are excluded in 


Co. Clintonville, Wis. 





| business 


according to the Attorney | 


| erty 


accidents caused | 





calculating the amount of dam- 
ages caused by the accident. 

3. If the operator has failed to 
satisfy a final judgment of any 
court in the United States or 
Canada for more than $200 within 
fifteen days if it was rendered 
because of injury to persons or 
damage to property resulting 
(a) from the operator’s driving 
of any motor vehicle, (b) or from 
the operation by his agent or 
any other person with his express 
or implied consent of a motor 
vehicle owned by him, or (c) by 
his agent’s operation of any motor 
vehicle. 

4. In addition, proof of financial 
responsibility may be required by 
the Secretary of Revenue if for 
any violation of the motor laws 
he might have revoked or sus- 
pended an operator’s license, but 


'in the exercise of his discretion 


did not do so. 

“Proof of financial responsi- 
bility may be furnished,” Mr. 
Schnader explains, “by deposit- 


a certificate of an insur- 
ance company authorized to do 
in Pennsylvania or, in 
the case of a _ non-resident, 
authorized to do business in the 
state of the person’s residence, 
showing that the operator is in- 
sured up to the following 
amounts: $5,000 for one person 
injured; $10,000 for two or more 
persons injured; $1,000 for prop- 
damage. Where financial 
responsibility must be shown be- 
cause of non-payment of a judg- 
ment, not only must the operator 
show that he is insured, but he 
also must show that all motor 
vehicles owned by him are in- 
sured in the above amounts. 

“In all cases in which insur- 
ance may be accepted as evi- 
dence of financial responsibility, 
the person required to furnish 
such evidence may, instead, 
furnish a surety bond in like 
amounts having as surety a cor- 
poration duly authorized to trans- 
act a surety business in Penn- 
sylvania or in the case of a non- 
resident within the state of the 
person’s residence, or at his op- 
tion the person required to pro- 
vide proof may deposit with the 
Secretary of Revenue $11,000 in 
cash which will be held by the 
State Treasurer to satisfy judg- 
ments against the depositor.” 

Once proof of responsibility is 
required, the digest reveals, it 
must be maintained for at least 
three years and may be required 
for a longer period. A number 
of severe penalties are provided, 
ranging up to two years’ impris- 
onment and fine of $1,000 for 
violations of the statute. 

The purpose of the act, the 
Attorney General says, is to pre- 
vent unsafe operators of motor 
vehicles from operating until 
they prove that they are finan- 
cially responsible. 
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| THERE ARE 
STILL A FEW 


tm 


Te rome og 


. Elyria, Ohio....... 








Milford, Mass...... 
Covington, Ky..... 


Corning, N.Y...... 


CHOICE 


OPEN 


POINTS 
AVAILABLE 


ae ances nena cneecemmnmmmemanancennsee eece tenement anenaeae 


TOWN 


New Britain, Conn.. 
Wakefield, Mass... . 


Bakersfield, Calif... . 


Ypsilanti, Mich... .. 


Stevens Point, Wisc. 


Hot Springs, Ark. . . 


Lakeland, Fla....... 


New Kensington, Pa. 


Bowling Green, Ky. 


Pine Bluff, Ark... .. 


Lafayette, La....... 





Gadsden, Ala....... 


ToT EERRE TI 


was os wee 


Franchise * 
Available 


Buick 
Buick 
Buick, Pontiac 


Buick, Pontiac 


Buick, Pontiac . 





Buick, Pontiac 


Buick, Pontiac 


Buick, Olds 
Buick, Pontiac 
Buick, Nesiiet 

Buick 
Buick, Pontiac 


Buick, Pontiac 





Burbank, Calif...... 


Pawtucket, R.I..... 





Plainfield, N.J...... 


Taunton, Mass...... 
Concord, N. H..... 
NO WE ba dco as os 


W oonsocket, R. I... 





Phillipsburg, N. J... 


Uniontown, Pa..... 


Belleville, N.J...... 


Greenfield, Mass... . 


Uniontown, Pa..... 


Bluefield, W. Va... . 


High Point, N.C.... 


Torrington, Conn... 


Buick, Olds, 


Pontiac 


Olds 


Olds 


Olds 





Olds 


Olds 


Olds 


Olds 


Olds 





Buick, Pontiac 





Olds 


Olds 





Olds 


Olds, Pontiac | 


Olds, Pontiac 


Olds 


WRITE TODAY FOR 
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Ba See 


Three fine cars and every one a winner! What other franchise 
could begin to compare with the privilege of selling one or 
more of these beautiful, modern General Motors cars ... each 
one a leader in its price group. Let’s look at the record: 


BUICK ... More people buy Buicks than all other eights in Buick’s price range 
combined. Nearly 9 out of 10 Buick owners say they’ll buy Buicks again. There are 
more than 1,250,000 Buicks in active operation today; 600,000 more than any other 
car in Buick’s price class. Think what an opportunity this offers for Buick Author- 


ized Service, plus the profit possibilities from the standpoint of replacements! 


OLDSMOBILE .. . the Style Leader and the Performance Leader too! Leading the 
popular medium-price group in percentage of sales! Already registrations have 
passed the 1932 total! Wherever you go, you hear people talking Oldsmobile... 
Oldsmobile’s enviable owner loyalty makes each owner an Oldsmobile salesman. 


Two splendid cars—the Six listed at $745 and up; the Eight listed at $845 and up. 


PONTIAC, the World’s Largest Builder of Straight Eights ...sold more cars 
the first half of this year than during all of 1932. The prospect who wishes 
to invest as much as $585 (list price) in a new car can now have a Straight 
Eight...a Pontiac Economy Straight Eight. There are many body styles, all pro- 
viding big car appearance, comfort, roominess . . . with Straight Eight perform- 
ance. Economy? Owners say they are getting 15 miles and more to the gallon! 


Look over the list of open points still available (*as of August 15th)... 
then act. Write today for further information to the Buick-Olds- 
Pontiac Sales Company, General Motors Building, Detroit, Michigan. 


BUICK-OLDS-PONTIAC SALES CO. 
General Motors building, Detroit, Michigan 
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Technical Devices Demonstrated 
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| Spring, gasoline tax collections | 
|} are always increased over the/| 
previous years. They are one 


| source of State revenue which | 


Willys Reopens 


By S.A.E. at Engineering Display 


Benefits of Standardization Proclaimed as Worth 
$9,745,000 Since 1909; Many Manufac- 


turers Exhibit Their Products 


Virginia Gasoline Tax 
Revenue Slightly Up 


Richmond, Va., Sept 1 (UTPS). 
Gasoline taxes for the month of 


Chicago, Sept. 1.—Anybody who thinks automotive en-| July totaled $1,017,626.48, an _in- 


gineers are too busy creating improvements to realize the 


value of their achievements 
Statistical experts of the 


has another guess coming. 
Society of Automotive En- 


| 


gineers, have done some appraising along this line, and 
their findings are revealed at the fascinating S. A. E.| tax returned $1,079,398.24, which 


engineering display being held this 


in conjunction with theO 


House 

international 

society. 
Nine Billions Saved 

Prominently displayed in silver 
letters on a black background at 
one end of the exposition hall is 
the statement that S. A. E. stan- 
dardization saved the industry 
$9,745,500,000 between the years 
of 1909 and 1932. 

Appearing also is a chart show- 
ing the annual wholesale value of 
the automotive industry’s output, 
along with the savings effected 
through standardization, which, 
by the process of addition, reach 
close to ten billions of dollars. 

This first engineering display 
sponsored by the society marks 
the initial bit of selling by a 
group of men who by nature and 
in the public’s mind are inclined 
to be overly modest regarding 
their place in the picture of 
progress. 

It Is Not a “Show” 

Taken in tow by Fay L. Fau- 
rote, director of public relations 
of the S. A. E. and the man in| 
charge of the engineering dis- 
play, your correspondent was| 
first warned not to refer to this | 
event as a show. The various 
exhibitors were not there, he 


congress of the 


added, to take orders but rather | 
to have an opportunity of pre-'| 


senting things of interest to 


members of the S. A. E. 


F the mos . al 
= © park, Sees an | York—Power Prover demonstra- 


hibitors are manufacturers who 
are not showing at the Century 
of Progress. Their display at the 


convention has been made possi- | 


le thr h th ffort f Alex | 
ble oug ’.s .—< pa | Cleveland — Bronze 


Taub of Chevrolet, 
meetings chairman. 


Testing Units Displayed 

The society itself is stressing at 
the display devices 
velopment of which the S. A. E. 
has played an important part; 
such, for instance, as the variable 
compression fuel test unit for) 
determining the octane number | 
of gasoline; the fuel testing unit | 
equipped with conversion parts 
for determining the critical com- 
pression ratios and other ignition | 
characteristics of Diesel engines; 
the “wobblemeter,” designed to 
measure body steadiness; the 
carbon monoxide indicator to en- 
courage automobile designers in 
the prevention of headaches, 
dizziness and other unpleasant 
physical conditions resulting 
from inhaling of carbon monox- 
ide gas, and the reaction time | 
instrument, which proves that 
safety depends upon the ability 
of the driver to get his foot 
from accelerator to brake quickly. | 

Exhibits Are Varied 

At the various booths are also 
to be found many developments 
of special interest to automotive | 
engineers. Here are the exhibi- 
tors, and what they are showing: 

Dickson Gasket Co., Chicago— 
All-metal laminated gaskets. 

Atwater Kent Mfg. Co., Phila- 
delphia—Automobile radios. 

Felt Products Mfg. Co., Chicago 
—Alupak metallic gaskets and | 
sheet packing. 

Skinner Chuck Co., New Britain, 
Conn.—Gold Seal piston rings. 

Hoof Products Co., Chicago— 
Hoof governors and stabilizers. 

Seaman Paper Co., Chicago— | 
Sealpak industrial sound-proof- | 
ing material. 

Grigsby-Grunow Co., Chicago— | 
Majestic automobile radios. 

American Cable Co., Detroit— 
Various types of cables. 

Globe Machine and Stamping 
Co., Cleveland—Globe Grilles, 


in the de-| 


|; cars 


|S. McLaughlin, president of the 


week at the Palmer | 


with radiator and parts displays. 

United American Bosch Corp., 
pumps, generators and demon- 
stration set-up. 

Aluminum Co. of 
Pittsburgh — Aluminum 
and castings. 

Spicer Mfg. Co., Toledo—Power- 
flo self-operating clutch, direct 
action shock absorbers, needle- 
bearing joints, etc. 

Wilcox-Rich Corp., Detroit- 
Zero Lash hydraulic lifter; parts 
displays. 

Hercules Motors Corp., Canton, 
Ohio—Diesel engine for twelve- 
ton truck. 

Sparks - Withington Co., Jack- 
son, Mich.—Horn and auto radio 
display, featuring horn parts, 
cutaway views, and stroboscopic 
test for precision. 

Sealed Power Corp., Muskegon, 
Mich.—Piston rings, pistons, pins 
and cylinder sleeves. 

Michigan Tool Co., Detroit— 
New cone type worm gears, fea- 
turing application to Duesenberg 
supercharger. 

Campbell, Wyant and Cannon 
Foundry Co., Muskegon, Mich.— 
Cast cranks, camshafts, centrifu- 
gally cast cylinder sleeves and 
fused brake drums. 

Cities Service Power Co., New 


America, 
pistons 





tion, a service offered fleet own- 
ers; also demonstration of timing 
lamps. 

Cleveland Graphite Bronze Co., 
steel-backed 
crankshaft, 
and 


main 
camshaft 


for 
rod, 


bearings 
connecting 


other sleeve bearing applications. | 


Buda Co., Tll.—Large 


truck engine. 


Harvey, 





Joseph Weidenhoff, Inc., Chi- 
cago—Parts, instruments, testing | 
devices; cam angle oscillograph. | 

Another S. A. E. contribution to | 
the Engineering Display is the 
appearance of a number of rare 
photographs about the walls and 
pillars of the exhibition hall. 
These have been loaned by 
Nathan Lazarnick, New York 
photographer. They are espe- 
cially interesting because of their 
historical value, depicting as they 
do action views of the earliest 
in America and the tours | 
and races in which a number of | 
them participated. 


McLaughlin Criticises 
Over-Taxing Motorists | 
Toronto, Sept. 1 (UTPS).— 


of over-taxation of motorists who | 
were paying more than govern- | 
ments actually used in the main- 
tenance and building of automo- 
bile highways, was voiced by R. 


General Motors Co. of Canada, 
in addressing the special luncheon 
held today by the Canadian Na- 
tional Exhibition directors in 
honor of it being Automotive and 


| Highways Day at the exposition 


and also in honor of the automo- | 
tive industry of Canada which 
is sponsoring the National Motor | 
Show being held in conjunction | 
with the C.N.E. 

Mr. McLaughlin said: “It is/| 
quite possible that the decrease 
in the number of cars in use today | 
is due to some degree to the taxes 
which are imposed on them. In 
the United States, motor owners 
paid over $1,000,000,000 in taxes in 
1932.” 


crease of $16,288.27 over collec- 
tions for the same month of last 
year, it was announced at the 
State division of motor vehicles. 


In June, this year, the gasoline 


was $61,771.76 above the total col- 
lections for the succeeding month. 
As a rule, July gasoline taxes are 
in excess of those for June, and 


| officials explained the decrease 
| Springfield, Mass.—Fuel injection | by referring to a change in cer- 


tain activities of one of the major 
oil companies—a change which 
would be revised in the coming 
months when the decrease would 
be absorbed. 


Except for a short time last 


| has not declined. 


ares 


‘City Fathers Visit 


Continental Plant | 


Grand Rapids, Sept. 1—The 


Grand Rapids city commission has | 


accepted an invitation from the 
Peiter Auto Co., distributors for 
Continental motor cars, to visit 
the local Continental plant next 
week. W. L. Peiter extended the 
invitation. 


Rasch Heads Garagemen 
Grand Rapids, Sept. 1.—Arthur 


|G. Rasch, head of the A. G. Rasch 


Motor Co., has been elected presi- 
dent of the Kent County Auto- 
motive Trade Assn., formed at a 
meeting of 100 automobile dealers, 
independent garage men, body 
repair men and accessory sales- 
men here August 28. The associa- 
tion was formed as an emergency 
organization to put into effect 
the automobile dealers’ and gar- 
agemen’s codes. 


DELCO-LOVEJOY 
SHOCK ABSORBERS 
ARE AUTOMATIC 


Plant On Coast 


Los Angeles, Sept. 1.—Celebrat- 
ing the reopening of the Willys- 
Overland Pacific plant, the first 
tire of an order of 10,000 was re- 
cently delivered with fitting 
ceremonies. This is said to be 
one of the largest single orders 
for tires in recent months in the 
tire industry. 


Attending the ceremonies were 


| W. H. Fleming, general superin- 


tendent of Goodyear, and P. K. 
Coe, manager of the Goodyear 
manufacturers’ sales department; 
E. G. Davies, Pacific Coast dis- 
tributor for Willys - Overland; 
Frank Anding, vice-president; J. 
H. Gerkins, vice-president and 
treasurer; S. C. Black, plant 
manager, and J. A. Weber, pur- 
chasing agent of the Willys-Over- 
land Pacific plant. 


Four hundred men will be em- 
ployed at the Pacific Coast plant, 
according to Mr. Davies. 


|The automatic relief valve in all Delco-Lovejoy shock absorbers compensates 


fully for variations in temperature and load. This time-proved Delco-Lovejoy 


how cold the oil or how 


sudden the thrust. 


‘feature makes it virtually impossible to overload the mechanism, no matter 


It takes care of the wide varia- 


tions commonly found between the temperature of the front shock absorbers 


| Strong criticism of the ee | oad of those at the rear. It cannot get out of adjustment or fail to function. 


‘It is an exclusive principle of Delco-Lovejoy construction, a feature of all 


'Delco-Lovejoy single-acting and duodraulic shock absorbers, which has helped 


to make Delco-Lovejoys the most popular shock absorbers in use today. 


DELCO PRODUCTS CORPORATION, DAYTON, OHIO 


. 


DELCO-LOVEJOY 
HYDRAULIC SHOCK ABSORBERS 


* 
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ong Announces Tri-Vac, 
New Automatic Clutch 


Toledo, Sept. 1—The Long| 
Manufacturing Company, a di- 
vision of Borg-Warner, announces | 
a line of automatic clutches un-| 
der the name of TRI-VAC. TRI- 
VAC is taken from cenTRIfugal- | 


VACuum. It comprises a centri- 
fugally actuated clutch in com-| 
bination with a vacuum con- 


verter for making the clutch ac- 
tion conventional under certain 
driving conditions or when the 
engine is shut off. 

It is well known that a centri- 
fugally actuated clutch is ideal 
from many standpoints. One of 
its principal advantages lies in 
its engagement characteristics. 
Clutch engagement is controlled 
entirely by engine speed — by 
means of the acceleration pedal. 
At engine idling speed, the clutch 
is disengaged. A gradual increase 
of engine speed will result in a 
gradual clutch engagement. A| 
rapid increase in engine speed re- | 
sults in rapid clutch engagement, | 
but still smooth and without jerk- | 
ing of the vehicle. | 

A centrifugal clutch offers the 
simplest possible method of en- 
gagement control, because it is 
effected through ONE means only 
—engine speed. 

The function of the vacuum} 
converter in combination with a 
centrifugal clutch is to overcome 
certain inherent difficulties which | 
arise from the use of a centri- 
fugal clutch alone. These may | 
be listed as 

1. To permit starting the en- 
gine by towing or pushing the} 
car. 

2. To permit using the engine 
as a brake in parking. 

3. To prevent excessive slip- 
page of the centrifugal clutch 
under various driving conditions. 





In action, the clutch capacity | 
is governed automatically} 
through the vacuum converter by 
the RESISTANCE TO MOVING 
OF THE VEHICLE. The clutch 
becomes fully engaged with the| 
shutting off of the engine—with | 
no further attention on the part | 
of the operator. Most important | 
of all, the clutch becomes fully 
engaged—regardless of engine 
speed—whenever the throttle is | 
fully opened. This permits the | 
pulling of long, hard grades in| 
high gear without slippage where 
the engine speed may be reduced 
to, or below, its normal oe 

| 








speed. 

The vacuum 
tremely simple 
depends for its 


converter is ex- 
in principle and 
operation on the 


Jenkins Record 


Sets Solo Mark 


Buffalo, Aug. 31—When more 
than seventy official speed rec- 
ords fell before the flying wheels 
of Ab Jenkins’ Pierce-Arrow 
special roadster on the salt beds 
of Utah recently, Jenkins set a 
record for solo driving too. 

A.A.A. Contest Board officials 
say that Jenkins is the only man 
who has ever driven solo for 
twenty-four hours under official 
supervision, all other distance 
records having been established 
by teams numbering two to five | 
men. 

In the twenty-five hours, thirty 
minutes and thirty-six seconds 
required to establish the world’s 
3,000 mile record, Jenkins never 
moved from behind the steering 
wheel of his Pierce-Arrow special. 
His only food was a few mouth- 
fuls of orange juice, hurriedly 
swallowed on two occasions while 
his car was being refueled. 


Continental Sales Opens 


Galveston, Sept. 1.—Continental 
Sales Co., Inc., a new automobile 
dealership, has opened for busi- 
ness here, with H. F. Snelling as 
president and general manager. 
The new concern has been ap- 
pointed dealer for Continental 
and Graham automobiles. 





variations of intake manifold 
vacuum under varying throttle 
openings. 

The TRI-VAC system has been 
under development over a 
siderable period of time and has 
been thoroughly tried out and 
tested under a great variety of 
driving conditions. 

Several patent applications are 
now pending covering a number 
of novel features in this arrange- 
ment. Another phase, from the 
patent angle, is that the centri- 
fugal clutch and 


| 


| 
| 
} 


con- | 


| 
| 
| 
| 


Better Business Causes 


Brakeblok to Enlarge 
Detroit, Sept. 1.—Steadily in- 
creasing business has made nec- 
essary a general enlargement of 


the capacity of the American | 


Brakeblok Corporation’s 
at Detroit. 
Extensive changes throughout 


factory 


the plant have facilitated pro- 
duction and _ provided greater 
stock accommodations and more 


expeditious handling in the ship- 
ping room. A new production 


| line for manufacturing American 


| Brakeblok 


the converter | 


mechanism operate together, with | 


a sort of team-work action, to 


produce the necessary clutching | 


action during operation, as well 
as to provide automatically for 
clutch engagement when the en- 
gine is not running, and this 
phase is likewise fully covered by 
pending patent applications. 


GPA 


ADIATO 
LYCERI 





in rolls has stepped 
up production on this popular 
form of the brake material and a 
modern overhead conveyor 
system adds to the general ef- 
ficiency of the plant. 


Ajax Fights Tax 

Racine, Wis., Aug. 31.—An ef- 
fort to postpone payment of ap- 
proximately $100,000 due the city 
and county in taxes on the prop- 
erty of the defunct Ajax Rubber 
Co. is being launched by L. T. 
Vance, Racine, receiver in equity 
for eastern bondholders. 


MIB e Clie eet 


11 


‘Chevrolet Freight Shipments 
Far In Excess of Last Year 


Detroit, Sept. 1—How 
transportation system supple- 
ments another was revealed here 
today in the statement by the 
Chevrolet Motor Co. that in the 
first six months of this year the 
company moved by railway 
freight 69,596 full carloads of in- 
coming materials and outgoing 
finished parts and automobiles. 

This represents an increase of 
thirty-eight per cent over the 
full carload movement in the 
same period last year, according 
to C. R. Scharff, Chevrolet Traffic 
Director, and does not include 
72,000,000 pounds of railway 
freight carried in less-than-car- 
load lots, an additional 2,100,000 
pounds moved by railway express 
and 24,000,000 pounds by freight 
forwarders. 

Millions of dollars have already 
been paid to the railroads this 





one | year by Chevrolet for the traffic 


haulage essential in the move- 
ment of parts and raw materials 
to the company’s twenty domes- 
tic plants, and the outbound car- 
riage of parts and finished auto- 
mobiles to dealers and zone ware- 
houses, Mr. Scharff pointed out. 

The long’ sustained buying 
market for automobiles this year 
is reflected in the Chevrolet 
freight movement in June, the 
last months for which figures are 
available. In this month alone 
the company handled 16,409 full 
carloads of freight, or more than 
three times as much as in June, 
1932. 

Mr. Scharff stated that 65.3 per 
cent of all freight handled by 
Chevrolet in June was moved by 
rail. The remainder was divided 
between motor trucks, drive- 
aways and water transportation. 
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THE SAFE ANTI-FREEZE 





G. P. A. sales climb to new ‘highs’ 


And 1933’s new low prices 
will bring ’em in to buy! 


In 1932 G. P. A. Radiator Glycerine sales 
went bounding upward, reached new high 
levels in that year of depression! 


The announcement of a new and better 
G. P. A. was what did the trick. Dealers made 


THECVICU~G. P. A.: 


* Won't evaporate... 
one filling lasts all winter 


* Stays put...does not cause leakage 
* Stops rusting and corrosion 

* Will not clog or gum 

* Prices reduced again 


money. Customers were more than satisfied. 


This year G. P. A. steps out again... and 
drops prices to the lowest level in G. P. A. 
history...opens up a brand new market of tre- 
mendous size. People who never used a perma- 
nent anti-freeze before will buy G. P. A. in 1933. 

And dealers who never pushed G.P. A. 
before will find it profitable to place their orders 
early and get away to a good start. G. P. A.’s 
big advertising campaign begins in September. 


Here is what G. P. A. offers anti-freeze 
dealers: A better profit on every sale—a profit 
that is really “makeable.” Ready acceptance 
by consumers. Speedy delivery from nearby 
warehouse stocks. Fast turnover. A minimum 
of servicing worries, It'll pay dealers to push 
G. P. A.! Glycerine Producers’ Association, 
386 Fourth Ave., New York, N.Y. 





Sliding Scal 


Salesmen Receive H igher 


Pay as They 


Clear Lot of 


Cars 90 and 60 Days Old 


By B. C. REBER 
San Antonio, Sept. 1.—A plan for promoting the sale of 
used cars which has proved especially effective on those 
cars which have been on the lot for 90 days or more, has 
been developed by the San Antonio Buick Company, Buick- 


Oldsmobile distributors. 


The details of this plan and its results are explained by 
E. C. Spires, sales manager :=-—£-——_ 


“Several months ago,” 


Mr. | Assn. 
Spires stated, “we decided that it} 


R. L. Walters was named 
vice-president and E. C. Neff 


was necessary to reorganize our| was elected secretary. The fol- 


sales department as a means for | 


more efficient operation. Under 
the new arrangement, we com- 
bined the new and used car sales 
under one head, making the sales 
manager responsible for all such 
sales. The man who had been 
used car sales manager continued 
in that capacity, except that he 
reported to the sales manager, 
and received his instructions 
through this office. New car sales 
were continued under the super- 
vision of the sales manager. 


“We next turned to a used car 
sales plan designed to promote 
used car sales, and especially 
those that had been in stock for 
more than 30 days. 


“When there were no cars 90 
days or more on the lot, we paid 
an additional one per cent on all 
used cars sold, and when there 
were no cars 60 days or over, we 
paid ‘another one per cent on all 
used car sales. This in addition 
to the regular 5 per cent commis- 
sion. In this manner it was pos- 
sible for all salesmen to make as 
high as seven per cent on used 
car sales by keeping the stock 
down to cars on the lot 60 days 
or less. 


“The plan has had the effect | 


of moving old cars promptly. In 
a few weeks after the new ar- 


rangement had been put into op- | 
eration, we were completely) 


cleared up on cars 90 days or 
over, 
cars, but less than 90 days, was 


greatly reduced. The reward for | 


extra effort was so placed that 
it moved every salesman to exert 
his best efforts toward keeping 
the used car lot clear of cars of 
60 days or over. Used car pros- 
pects were first shown cars in 
this group, and every effort was 
made to sell them such cars. In- 


asmuch as all salesmen profited | 


when these cars were cleared out, 


every salesman was constantly | 
working to sell out the old cars| 
in order to get the additional | 


commission. 


“In dealing with our used car 
sales we have taken an open- 
minded attitude in taking a profit 
or loss. If, on a trade-in, we 
know that we are going to suffer 
a loss, we take the loss and move 
the car as rapidly as possible, 
rather than keep it on hand at 
a fancy price hoping that a mir- 
acle will happen. We believe that 
there is a greater loss in this 
latter course than in a quick sale 
at an accepted reduction. 


“Where old cars, or cars for 
which there is little demand, are 


taken in on new car sales, unless | 
a sale is made at once, the loss | 


will mount up and become greater 
each day the car is in stock. We 
believe it is better business to 
sell such a car, even below the 
trade-in price we quoted, and 


take our loss, than to endeavor | 


to sell it at a profit. It can’t be 


done, and the dealer who tries to | 
do it is only fooling himself and | 


will be compelled to accept a 
greater loss in the end.” 


Head Garage Group 
Millersburg, Sept. 1.—W. E. 


Snyder has been elected presi- | 
dent of the Holmes County Auto- | 


mobile Dealers’ and Garage Men’s 





and our stock of 60-day | 





lowing board of directors was 
named to act in conjunction with 
the officers: C. C. Geib, Carl H. 
Mast and Emmett Croul. 


Studebaker Indian 
Dealer Visits Plant 


South Bend, Sept. 1—J. E. da 
Fonseca, president of Fonseca and 
Company, Studebaker and Pierce- 
Arrow distribu- 
tors in Delhi, 
India, visited at 
the Studebaker 
factory here 
during the past 
month. Mr. Fon- 
seca, who repre- 
sented Stude- 
baker in Delhi 
for eight years, 
operates : 
branches in Seo 
Lucknow and J. E. da Fonseca 
Bareilly, India. ; 

He was making his first visit to 
the United States. 

During his visit with Studebaker 
officials, Mr. Fonseca attended A 
Century of Progress at Chicago. | 


Se 
BOE 





‘Clicked!’ 


Only Advertising 
which is READ can 


bring response 


like this! 
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e Commission 


s Move Old Cars First 


Parts, Accessory Sales Show 
Seasonal Decline In July 


New York, Sept. 1—Parts and 
equipment manufacturing con- 
tinued to run far beyond 1932 
levels during the month of July 
but showed seasonal declines 
from the June figures according 
to the monthly report issued this 
week of the Motor & Equipment 
Manufacturers’ Assn. The gen- 
eral index for July stood at 76, 
a decline from the 81 mark of 
June but 31 points beyond the 45 
mark of July last year. 

Original equipment shipments 
to car and truck manufacturers 
stood at an index mark of $8 as 
July closed, comparing with ‘3 
in June and with 37 in July last 
year. 

Service to 


parts shipments 


wholesalers reached an index 
figure of 119 for July, declining 
from 129 in June but well ahead 
of the 90 index in July, 1932. 

Accessory shipments to whole- 
salers in July showed an index 
mark of 83, comparing with 99 
in June and with 49 in July, 1932. 

Service equipment shipments to 
wholesalers in July were at an 
index mark of 47 as compared 
with 50 in June and 37 in July 
a year ago. 


Classified Advertising in 
Automotive Daily News 
brings results. 


yo® 


Thanks, Mr. Furlong, 


but we are not surprised that you heard 
from the men you wanted to reach— 
they are the kind who pay $6 a year to 
get their trade NEWS while it is news and 
your announcement WAS NEWS! Other 
manufacturers with products which are 
NEWS have the same surprise in store 
for them at the results well-read advertis- 
ing in Automotive Daily News will bring! 
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Lubeck Sees Flaw In N.A.D.A. Parts Discount Plan 


Declares Refusal to Sell 
To Independent Garages 


At Discount Is Dangerous 


By E. M. 


Digging deeper into the Na- 
tional Automobile Dealers’ Assn. 
Code one becomes impressed with 
the fact that the Code in all 
respects presents a_ national 
dealer program of common busi- 
ness sense. Those who go into 
the business and those who stay 
in the business have a new op- 
portunity for success. 

There is only one “but” in the 
Code. It is hidden away. It is 
not to believe that this “but” was 
hidden away intentionally, nor 
must one infer that in the haste 
to complete the Code that it was 
overlooked. Nevertheless it is 
there, and there is every rea- 
son to believe that before it ever 
gets to Washington and _ the 
scrutinizing eyes of General John- 
son and his Blue Eagle eyed as- 
sociates that the Code makers 
will endeavor to correct it. 


As one reads down the list of 
what is fair and unfair practices 
—all of which are intended to 
cleanse the retail selling end of 
the industry of the ills which 
have troubled it up to date, one 
reads as follows: “No dealer shall 
sell to other than duly authorized 
dealers, associate dealers or sub 
dealers or to authorized or li- 
censed service stations,” except 
at the manufacturers list prices. 
It refers to the selling to the 
foregoing; parts, accessories and 
supplies. 

No recognition is made of the 
“independent garage” or the so 
called “alley garage” and the fact 
that these are not mentioned. 


If the delegates intended that no | 


dealer shall sell the independent 
garage or the alley garage ex- 
cept at the manufacturers list 


rices then we are face to face | ; 
P ©! resort to several points of law 


or he can do something else | 
He | is 
| Joe Dykes? 


with a proposition as serious as 
the code itself. The selling in- 


dustry is up against something | 
that has bothered them no end | 


in the past but which can bother | 
them more than ever in the 
future. 
Two Phases 

There are two phases to be 
considered. The first of these is 
the fact that when PRA, NRA, 
and Nira, and even more recently 
NADA began the Code propa- 
ganda of getting every dealer to 
join in an association, word went 
across the country that the way 
to get set on an even keel for 
the New Deal was that every 
local association should get every 
one engaged in the repair of an 
automobile or the service of same 
to join. Thousands who never 
took out a membership in a local 


or nearby trade association | 


listened to the propaganda. Pa- 
triotically they were in favor of 
NRA and all the other “A”s. 
They came in because they felt 
they would be doing “Their 
Part.” 

Now we have the case of Joe 
Dykes. There are more Joe 
Dykes in the country than there 
are so called legitimate dealers. 
Joe Dykes runs an independent 
garage or an alley service station. 
In every city big or small he has 


been the “thorn-in-the-flesh” of 
every so called “legitimate 
dealer.” In Jonesville his service 


station activities have become 
the despair of the dealer. But 
when the “join your local asso- 
ciation” movement began, Joe 
Dykes was welcomed into the 
local trade association. 


Now, being a member of the 
association, NADA hog ties him. 
By the terms of the code the 
dealers can not sell him parts or 
supplies because he is un- 
licensed. The code says that the 
dealers can not sell to any others 
but duly authorized service sta- 
tions. If they do then that dealer 
will be accused of “Unfair Prac- 





| makers 





LUBECK 
tice.” 
the PRA. He subscribed to every 
patriotic thought in it. He as 
a member of the Jonesville Auto- 
mobile Trade Assn. and there- 
fore is an NADA man, indirectly 
of course, but he can not buy 
nor will a fellow member sell him, 
the things he may need to re- 
pair John Smith’s car. He can 
only buy them at list price. He 
gets no discount for that is for- 
bidden. In other words he can’t 
make a profit on any repair parts 
he buys from a fellow member 
of the same association. 


Where Code Ends 

There is nothing in the code 
that prevents him from repair- 
ing John Smith’s car. There is 
nothing to prevent him from 
servicing the car. I have known 
quite a few Joe Dykes who were 
better repair men than the deal- 
ers shop. organization. True, 
Joe Dykes does not charge the 
same prices but what of that. 
He never has been obliged to do 
that. 
his own affair but I know of one 
in particular who has most of 
the repair work in Milwaukee at 


one time, on a certain make of | 
His charges were the same | 


car. 
as any dealer. 
So now we have Joe Dykes the 


often cursed, damned and be-| 


littled repair man, often ostra- 
cized, in the trade association 


gang patriotically willing to do} 


his part for industrial recovery, 
willing to add man power and 
willing to 
with a tight wire fence around 
him and his place of business. 


What will Joe Dykes do. Well | 
first he can make it pretty hot | 


for somebody because he can 


which can be more serious. 
can buy his parts, accessories or 
supplies from the independent 
parts makers. These parts 
have been the “fly 
the ointment” 
legitimate parts 
years and years. They have 
been the sore spot of the 
“factory guaranteed parts.” 
Dealers buying these parts have 
had every threat imaginable from 
the automobile factories. In the 
Ford “agency contract” it is a 
matter of life and death to buy 
anything but Ford made parts 
for Ford cars. The number of 
Joe Dykes servicing or repair- 
ing Ford cars out numbers the 
Ford dealers nine to five. The 
Joe Dykes around the country 
are the means of many “parts 
makers” being able to stay in 
business. 
Wheel Within Wheel 

But it is here that the wheel 
within the wheel starts. The 
AP and EM and the MEMA and 
the NSPA and all the others end- 
ing in A seeking to increase their 
membership are welcoming the 
independent parts makers. The 
independent parts makers are 
seeking refuge under some code 
because they too like Joe Dykes 
have been on the outside looking 
in for several years and now want 
to join some association. And 
when they join they are invited 
to have a voice in that particular 
groups code of unfair practices. 
Right here is where we need 
some Solomon to tell us all what 
to do. The wheel at this point 
is turning rapidly. It is not the 
wheel of the Gods which pro- 
verbially turns slowly and crushes 
out something objectionable or 
brings justice to light but a wheel 
which is turning everything into 
turmoil. 

If the parts makers in setting 
up their codes say to the inde- 
pendent parts makers, sometimes 
referred to as a “gyp parts” 


makers 


If he charges less, that is | 


increase wages but | 





in | 
of the so called | 
for | 





Tada “Brother you are now in 
the select group but you can’t 
sell parts below cost and you 
can’t sell except on the terms we 
agree upon and you can’t sell 
thus and so” which is very likely 
to be the case and if they also 
say “Brother you can’t sell to the 
people you have been selling to 
for years and years” then the 
former outsider says “If I can’t 


Yet Joe Dykes has signed | sell the things I make, then I 


just want to call your attention 
to the fact that the PRA, NRA, 
the NIRA, and the APEM, and 
the MEMA, and the NSPA, and 
all the other “A”s in their codes 
say that “nothing in the code shall 
be interpreted or applied in such 
a@ manner as to (a) Promote 
Monopolies, (b) Eliminate Enter- 
prises or (d) Discriminate against 
small enterprises.” 

Now if the parts makers fall 
in line, as they will, then where 
does Joe Dykes get an out. If 
the high hats of the dealers 
association in his town who 
drafted him into their select gang 
and with whom he swore allegi- 


ance to the Blue Eagle, put Joe} 


Dykes out of business by refus- 
ing to sell him parts and things 
which he needs to keep himself 
in business, Joe has an out which 
will raise more hell than ever. 
Dykes Reprisal 

His out will make it tough for 
everybody in the business. Joe 
will form an alliance with the 
junk parts man. Who is there 
that says he can’t? No one of 
course. 
get used parts in their cars. Joe 
will give his service customers 
cut rates on parts and when they 
get their bills they will be agree- 
ably surprised. They will re- 
member the high bills which the 
dealer who sold the car used to 
hand out. Joe fixes the car. 
runs fine and Joe’s business will 
increase to greater heights than 
ever before. Pleased customers 
are Joe’s best advertisers. 


But one day John Smith who | 


had his “ABC” car repaired at 
Joe’s place finds that his car 
won't run. Something is broken. 
No X-ray machine being avail- 
able at the moment the trouble 
is noticed, does John Smith blame 
No! He 


Joe Dykes patrons will | 


It | 


curses and damns the “ABC” car. 
No consideration is given to the 
fact that the trouble is due to 
the parts which Joe Dykes got 
from a wrecking company. It 
is just the “blankety blank ABC 
car” and John Smith gets up on his 
hind legs and tells the world that 
the “ABC” car is no good. Car 
buyers always have their ears 
open for reports that so and so 
car is no good and John Smith 


all if Dykes was welcomed into 
the Blue Eagle ring in Jonesville 
why not make him a licensed 
dealer or service station. NACC 
and NADA should unbend a little 
and make Dykes a_ licensed 
dealer. He will play the game if 
given a chance but if he is to be 
hounded and cursed and every- 
thing else why of course Dykes is 
going to keep on being a sore 
spot. 

NADA has opened the door to 
good business, and after all Joe 
Dykes isn’t always as bad as he 
gets painted. Why not sell Dykes 
parts if he helps the game along. 
Give him a ticket of good fellow- 
ship and let him help sell cars 
and get money in circulation. If 
he doesn’t want to play the game 
then make the game so tough 
that he can’t even talk to one of 
your owners about service in the 
kind of car you sell. 





Pemberton Elected 


Holland, Mich., Sept. 1—W. R. 
Pemberton has been elected presi- 
dent of automobile dealers and 
garage men in Holland, Zeeland 
and vicinity who formed an asso- 
ciation to organize co-operation 
for the automobile code now 
under consideration. Other of- 
|ficers elected are: Henry Ven- 
huizen, vice-president; Arie Ter 
|Haar, secretary; and Herman 
| Matters, of Zeeland, treasurer. 





Birmingham, Sept. 1.—Penning- 
ton Motor Co., local Graham 
| dealership, has moved into its 


|mew quarters at 2424 Avenue G, 


simply ' 


South. 





has one and has had all kinds | 
of trouble with it. 
What’s the answer? First of | 








Pennington Motor Moves | 





August Output 
Is Estimated At 
About 225,000 


(Continued from Page 1) 
the mark set in the preceding 
month with present forecasts 
looking for a continuance of a 
good market well in October. 


On the basis of this August 
estimate the total production dur- 
ing the first seven months of the 
year has already passed the 1,500,- 
000 mark, with a total of 1,510,000 
units this year against 1,272,858 
in the first seven months of 1032 
or a gain of approximately nine- 
teen per cent. 

With four months still to go 
and the outlook for sales most 
encouraging it seems _ increas- 
ingly likely that 2,000,000 vehicles 
can be expected before the year 
ends. To accomplish this would 
require an average of only 125,- 
000 vehicles a month for the re- 
mainder of the year. With sales 
holding up as they promise at 
present dealers should be found 
with exceptionally light inventor- 
ies when the new models start 
breaking around the first of the 
year. 


Grosse Succeeds Lee 


In St. Louis A.D.A. 
St. Louis, Sept. 1—Jack H. 
Grosse, former St. Louis City 


Registrar, and official greeter of 
the city, has accepted the ap- 
pointment as manager of the St. 
Louis Automobile Dealers’ Assn. 
Mr. Grosse succeeds Col. Robert 
E. Lee, resigned, who was man- 
ager of the association some 
twenty-five years. 


Brown is Sales Mgr. 


Memphis, Sept. 1.—Johnson Mo- 
tors, Inc., newly appointed metro- 
politon De Soto-Plymouth deal- 
ers, announces the appointment 
of Thomas M. Brown as sales 
manager and John T. Moore, 
manager of the parts department. 





The NEW CENTER BUILDING 


Lothrop and Second Boulevard 


Perfect Location—All Outside Offices—An Abundance of Natural Light— 


Properly Proportioned Offices—Wide, Spacious Corridors— 
Parking No Problem—Tunnel Connection 


To Fisher Building 


|Again recognized as the ideal business home by another large Detroit firm— 
THE SPRAGUE PUBLISHING COMPANY, publishers of The American Boy 


Magazine, who have just taken occupancy of the entire Tenth Floor. 


RENTAL OFFICE, 423 FISHER BLDG. TR 2-1211 
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Entire Chrysler Under Code 


uet is Peak 


of Week: Attendance, 1,500 


(Continued 
lar received a tremendous ova- 
tion. 

Seated at the speakers’ table 
were Hiram Bingham, president 
of the National Aeronautic Asso- 


ciation; Cliff Henderson, manager 


of the International Air Races; 
Rear Admiral E. S. Land; Maj. 
E. E. Aldrin, president of the 
Guggenheim Medal Board of 
Award, A. A. Potter, dean of en- 
gineering of Purdue University; 
Dr. Carl T. Compton, president 
of the Massachusetts Institute of 
Technology; J. Parker Van Zandt, 
Century of Progress Exposition; 
President H. C. Dickinson of the 
S..A. E.; Vincent Bendix and 
A. J. Scaife, past presidents; 
Harold Nutt, 
V. Newton, past chairman of the 
Chicago section. 


Engineering chiefs of large mo- 
tor car companies included C. F. 
Kettering and G. G. Weaver of 
General Motors; Fred M. Zeder, 
Chrysler, and Alex Taub, Chevro- 
let. Noted also were Charles E. 
Thompson of Thompson trophy 
fame and Herbert Sharlock of 
Bendix. 


Foreign visitors of fame _ in- 
cluded George Broulhiet, of the 
French §S. A. E.; Maj. Ernst Udet, 
French flier; Lieut. Tito Falcone, 
Italian flier; M. H. Ehlert, Chilean 
consul; Dr. Kurt Schnsuffer, Ex- 
perimental Institute for Aviation, 
Berlin; L. H. Pomeroy, managing 
director of Daimler Co., Ltd., 
England; B. J. Barmach, Bel- 
gium; Osama Sugimoto, engineer- 
ing commander, and N. Tada, 
rear admiral, of the Japanese 


Navy; A. H. R. Fedden, Bristol | 


Aeroplane Co., Ltd. England; 
Lewis Bernays, British Consul 
General; Prof. Albert Coppins, 


University of Louvain, Belgium. 


Mrs. Mollison at the insistence 
of the banqueters delivered an 
impromptu talk which was en- 
thusiastically received, as was 
Mr. Weaver’s principal address 
of the evening. Earlier in the 
day, upon her arrival in the city 
after a flight from New York in 
a Shell amphibian, Mrs. Mollison 
was joined by Jimmy Haizlip of 
the Shell Co., and his wife, May, 
at a luncheon in the World’s Fair 
administration building. The 
function was attended by a num- 
ber of public officials, Century of 
Progress officials and engineers. 


Meanwhile, the registration 
desk was a beehive of activity all 
day, as it has been since the Con- 
gress opened. Attendance has 
swelled daily until John A. C. 
Warner, secretary 
manager of the society, has been 
forced to revise his estimates up- 
ward far beyond his original fig- 
ures of 900. Mr. Warner today 
predicted that the total will prob- 
ably reach the 1,500 mark. 

Yesterday’s sessions were re- 
stricted to two topics: bodies and 


Diesel engines, the latter occupy- | 











Opens With 


ing this very thing right along 
since the Fair opened. 

In all probability, tomorrow’s 
parade in honor of Automotive 
Week will draw the biggest Cen- 
tury of Progress throng of any 
single day. More by plan than 
happenstance, officials of the 
Fair have induced concession- 
aires for the first time to permit 
two persons in all pay attractions 
for the price of one. This ar- 
rangement can be interpreted in 
no other way than a mighty ges- 
ture of support to pack the ex- 
position for the formal public 
inaugural of Automotive Week 
tomorrow. 

The committee in charge of the 
event has passed the word along 
that the floats and other attrac- 
tions for tomorrow’s parade will 
be master strokes in pageantry, 


chairman, and L.| 


and general | 


Automotive Week at Fair 


Parade Today 


(Continued from Page 1) 


from Page 1) 

ing both the morning and after- | 

noon hours. 
The subjects on today’s pro-| 

gram included the oil consump- 


|tion, aircraft, lubricants and 
passenger car sessions, with a| 
| discussion of “The Engineer’s 


Place in the Economic Picture,” | 
| by Charles F. Kettering of Gen- 
|}eral Motors. E. C. Elliott, presi- 
|dent of Purdue University, like 
Mr. Kettering, spoke at the pass- 
|enger car session, his subject be- | 
ing , “Engineering the Knocks 
| and the Knots.” 

As the program has_ been 
worked out, the evening sessions 
have proved to be the occasion 
for most of what may be termed 
“dynamite.” This may be due to 
the fact that the papers pre- 
sented at the nightly meetings 
have been perhaps more in the 
nature of criticising what exists 
and advocating something differ- 
ent, whereas the talks at the day- 
|time sessions have been largely 
theses on research and findings. 

The subject of motor vehicle 
regulation assumed unexpected 
importance at the brakes session, 
presided over by M. C. Horine, of 
Mack Trucks, and addressed by 
B. B. Bachman, of the Autocar 
Co., and David Beecroft, of Ben- 
dix Aviation Corp. 


And in placing regulatory pro- 
posals and efforts under the mic- 
roscope, it was agreed that they 
are impractical, wasted efforts 
and that engineers may be de-| 
pended upon to design proper 
brakes for all purposes. 


Chairman Horine introduced 
the session by pointing out that 
the latest figures of the New 
York police department on causes 
of all accidents in this most con- 
gested vehicular traffic center in 
the world show defective brakes 
responsible for only 0.3 per cent 
of motor vehicle accidents. 


The figures were checked by 
Mr. Beecroft, who cited actuarial 
studies of the Travelers Insur- 
ance Co., indicating that acci- 
dents happen more frequently to 
cars in good mechanical condi- 
tion than to those in poor shape. 

Mr. Bachman, as chairman of 
the S. A. E. brake code commit- 
tee, presented the framework of 
that committee’s efforts, in which 
he outlined that brakes can do 
only so much and that no amount 
of legislation can allow them to 








do more. 


The discussion that followed | 
brought out the importance of the | 
human factor in driving, along | 
with a general agreement that | 
| the problem of police inspections | 
and tests of brakes on all vehicles | 
involved organization and instru- 
| mentation beyond practical possi- 

bility. From an_e engineering 

standpoint, it was stated, the | 
prime requirements are pedal 
| pressure, equalization, simplicity | 
and Permanency of adjustments. | 





characterized by historic value, 
variety and a number of real 
surprises. 

Cc. F. Kettering of General Mo- 
tors and J. E. Fields of Chrysler 
delivered the principal addresses 
at tonight’s banquet. 

Large outpourings from many 
parts of the country will make 
Chicago the automotive hub of 
the universe during the coming 
nine days in recognition of this 
most spectacular feature during 
the entire run of the World’s 
Fair. 

A feature of tomorrow’s parade 
will be the use of an NBC mobile 
transmitter along the ‘parade 
lines for purposes of picking up 
the event and broadcasting it at 
the other end of the line by 
means of a reproducer entry. 


-| 








Packard has definitely decided 


to show its 1934 model in the 
parade and in that respect will be 
exclusive among the participants. 

The story of 100 years of trans- 
portation progress from the days 
of the covered wagon down to the 
present time will be depicted as 
one phase of the downtown pro- 
cession. 

Listed as entries in the Auto- 
motive Week celebration are the 
following: General Motors, Chrys- 
ler, Nash, Packard, Hudson- 
Essex, Hupmobile, International 
Harvester, Walker Vehicle, Wau- 
kesha Motor, Stewart - Warner 
(Alemite), Firestone, Sinclair, 
Standard Oil, Texas Co., Simoniz, 
Johnson Motor, and Indian 
Motorcycle. 

On special stands already erect- 
ed will be displayed the newest 
models of automobiles, trucks, 
tractors and countless accessories. 


| These are strategically located at 


such vantage points as the north 
entrance to the Fair, the Avenue 
of Flags, Hall of Science Road, 
Court of the Hall of Science, in 
front of the General Exhibits 
building, 23rd St. plaza, before the 
Home Planning Group, in the 
Hall of States court, the Elec- 
trical Court, Agricultural Road 
and other conspicuous places. 
With Gen. Hugh S. Johnson, 
administrator of the NRA, as the 
principal Labor Day speaker at 
the Fair, speculation has arisen 
as to whether he will dwell in 
his talk upon the automotive 
code, inasmuch as Automotive 
Week will be the principal at- 
traction at the Exposition. 


N.A.C.C. Sales 
Chiefs Land 
N.A.D.A Code 


(Continued from Page 1) 
value of the idea for several 
years, they felt that now, with 
the dealers themselves going on 
record and adopting that pro- 
cedure as a body, their job was 
to support the dealers in carrying 
out the program in every case. 

The twenty per cent allowance 
for average conditioning was also 
approved wholeheartedly, particu- 
larly as the reconditioning allow- 
ance provides a certain amount 
of service activity, the profits 
from which will have an impor- 
tant bearing on dealers’ service 
department overhead. 

President Vesper, 
ing on the NADA and its partici- 
pation in a meeting with the 
sales officials, said: “Meetings of 
this kind are of untold value to 





| the NADA and the retail dealer 


group. It makes for a better 
ers and the factory. It permits 
me to present to the sales man- 
agers a complete cross-section of 
the men who are on the firing 
line and with, as is the case to- 
day, every sales organization 
represented showing the _  tre- 
mendous interest of the factory 
in the dealer and his problems, 
it still further shows the impor- 
tance of the “New Deal” for both 
the factory and the dealers. 
“Manufacturers have stuck to 
their price lists. Dealers from 


|now on will observe these lists. 


The public will benefit as well, 


for on the basis of list price the | 


matters of guarantee and service 
by the dealer can be carried out 
without the usual arguments 
which have as a rule left a bad 
taste in the mouths of the owners. 
The NADA is the dealers’ Decla- 
ration of Independence as far as 
the ‘shoppers’ and ‘chiselers’ are 
concerned. I look for some deal- 
ers to weaken, but now is the 
time for the associated dealers in 
every city to set in motion the 
machinery so as to strengthen 
those who ordinarily would be 
unable to resist the temptation to 
make a deal.” 

When asked about NADA code 
acceptance throughout the coun- 
try, President Vesper said: 

“Why, it’s almost 100 per cent 
—some ‘counties’ are as yet to be 
heard from, but I do not hesitate 
to say right now that before we 
go to Washington to present our 
code and program we will have 
every dealer and every dealer 
organization and association.” 


in comment- | 
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Detroit, Sept. 1—Chrysler Cor-| perity—more men, 
poration signified its formal ac- | 


ceptance of the NRA auto code 
at 2 o’clock Wednesday after- 
noon, when K. T. Keller, vice- 
president and general manager of 
Chrysler affixed his signature to 
the documents on behalf of the 
Chrysler, DeSoto, Dodge and 
Plymouth divisions. 


“T am glad to sign the code,” 
said Mr. Keller, “just as we of 
Chrysler are proud to be identi- 
fied with it. The code agreement 
conforms to our own aims of in- 
creasing employment and shar- 
ing work. I think the history of 
the Chrysler organization during 
the past three years bears testi- 
mony to this policy. 


“T can tell you that it is grati- 
fying to Mr. Chrysler and to all 
who have a share in the manage- 
ment of the corporation’s differ- 
ent units, to view the great im- 
provement in our employment sit- 
uation. Because of our faith in 
the secure future of the industry 
we began adding men and storing 
materials right after the banking 
holiday. 


“Our low employment level was 
reached in March when our pay- 
rolls totaled 26,973 workers whose 
time averaged 283 hours per 


week, while the rate of pay aver- | 


aged 60 cents per hour. 


“Today, our plants employ 46,- | 


676 persons, working 35 hours per 
week. Their average pay has 
risen from 60 cents to 72 cents 
per hour. In other words, we have 
the three vital factors that make 


| for the industrial worker’s pros- 
understanding between the deal- | : = " 











more hours, 
more pay per hour.” 

The two men standing at Mr. 
Keller’s right and witnessing the 
signing of the code are Earl E. 
Draper and Lewis De Claire, vice- 
president and secretary, respec- 
tively, of the Chrysler Industrial 
Association. 


Meggs Co. Moves 
Dallas, Sept. 1.—The Meggs 
Co., wholesale and retail automo- 
bile accessory firm, formerly lo- 
cated at Bryan and Pearl Streets, 
has moved into its new home at 
2029 Main. 





WASTEBASKET? 


Does the material you send to the 
newspapers and trade papers go 
into the wastebasket? 

About 90 per cent of the editors 
mail reaches that dismal destina- 
tion. 

Why not employ specialists who 
will properly prepare your news 
items and 

GET THEM PRINTED IN THE 
PROPER PUBLICATIONS? 

An interview costs nothing and 
may be of extreme value to you 
in building sales and prestige. 


Sutton & Schipper, Inc. 
7338 Woodward Ave. 
DETROIT, MICH. 


We work with the advertising agency 





DeWITT OPERATED HOTELS 
ARE LOCATED IN THE HEART 
OF THEIR RESPECTIVE CITIES 


ati. 
& The HOLLENDEN 


Ea 


1050 ROOMS ALL WITH BATH 
RADIO IN EVERY ROOM 


S 7 te LA SALLE- 


hd 


1000 ROOMS, ALL WITH BATH 
IN THE HEART OF THE LOOP” 


© The NEILHOUSE 


Ee ity 


650 ROOMS. ALL WITH BATH 
RADIO IN EVERY ROOM 


© The MAYFLOWER 


450 ROOMS. ALL WITH BATH 
RADIO IN EVERY ROOM 


feature: UNUSUALLY COMFORT: 
ABLE ROOMS, THE FINEST OF 
FOODS AND RATES STARTING AT 
$250 SINGLE. $3.50 DOUBLE 
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Hupp Output 
During August 


Double Last Year 


Detroit, Sept. 1—For the third 
consecutive month, production of 
the Hupp Motor Car Corp. showed 
a marked increase over the pre- 
vious month in percentage of 
gain over the corresponding 
month of 1932, Rufus S. Cole, 
vice-president in charge of sales, 
announced today. 

August, with a production total 
of 675 units, was more than 
double August of last year, with 
a gain of 104 per cent, while July 
was sixty-two per cent and June 
nineteen per cent ahead of the 
same months last year. The gain 
for the last three months com- 
bined was fifty-two per cent. 

Mr. Cole reported that actual 
registrations to buyers, as shown 
by official figures just reported 
for July, showed a gain of nine- 
teen per cent for Hupp over the 
same month last year. 


Cord Buys Smith Co. 


Chicago, Sept. 1.—Maintaining 
its policy of expansion and fur- 


ther strengthening its position 
in the aviation industry, the Cord 
Corp. has purchased all of the 
capital stock of the Smith En- 
gineering Co., Cleveland, which 
holds exclusive licenses through- 
out the world to manutacture, 
use and sell the Smith control- 
lable pitch propeller for air- 
planes. 


Studebaker Sales 


Take New Quarters 


Los Angeles, Sept. 1.—For a 
term of two years, the Stude- 
baker Sales Agency of America 
has leased the two-story Class A 
building at 2027 S. Figueroa Street 
at a rental of $15,000. The build- 
ing contains a total of 56,000 
square feet and will serve as the 
headquarters for the Studebaker 
dealers in Southern California, 
Arizona, Southern Nevada, New 
Mexico and Northern Texas. 





Gas Revenue Down 


Tallahassee, Sept. 1—Gaso- 
line tax collections for the month 
of July totaled $991,619.33, as 
compared with $1,039,991.63 for 
the corresponding month of last 
year, it is announced by the state 
comptroller’s office. 








“_- a word in 


edgewise’”’ 
By the Publisher 


(Continued from Page 4) 


Of course, those who marched 
represented a fraction of those 
already re-employed under the 
code — but when you see fifteen 
thousand of them in line the sight 
is most impressive. 

* Ba * 


I GOT a thrill out of the massed 
colors held proudly aloft by work- 
ing men in their overalls and 
flannel shirts—each flag repre- 
sented thousands of families. 
Where in history is there a par- 
allel for this peace-time demon- 
stration of a people “with malice 
towards none” filled with a genu- 
ine patriotic frenzy, bent on de- 
stroying one common enemy — 
Economic Depression? 

* o * 


THERE are still some unbeliev- 
ers—they don’t splutter much in 
Pullman smokers or locker-rooms 
—but boy, are they ready to say 
“I told you so” if Franklin 
Delano should so much as stub | 
his toe politically. Fortunately 





the great “mass market” of 
America is so firmly back of the 
President and his “New Deal” 
that he could strike out twice in 
the same game and still get a 
big hand from his gallery. 


* + * 


I WONDER if this has been as 
ideal a summer in all parts of the 
U. S. A. as it has been in Michi- 
gan? Day after day glorious blue 
skys that have lured thousands 
out into the open spaces. There 
has been some excessively hot 
weather, but that has only made 
folks think of cooler spots where 
they would rather be. And after 
all, as Jack Pearl might put it, 
“der wouldn’t be no auto bizness 
what is if it weren’t dat de 
peoples all want’a be where they 
ain’t, isn’t it?” 

* * * 

A CURIOUS angle of the trade- 
paper business is the attitude of 
some men when faced by two sit- 
uations. The first situation is 
when the advertising solicitor of 
a perhaps worthy trade chron- 
icler comes hat-in-hand into the 
austere presence of an executive 
the solicitor is asked (1) “Why 
should we advertise in your 
sheet? Nobody we care about 
reads it,” (2) “Why, a few paltry 
thousand circulation! Of what 





importance is that to us?” In 
the second situation let this 
same trade-paper make some 
misstatement — spell the presi- 
dent’s name wrong or what- 
have-you, and Woo-wee! — “The 
publication of this story in your 
publication has caused this cor- 
poration untold damage.” That 
the story appeared in the daily 
press was of slight significance, 
compared with its circulation in 
your trade-paper which is read 
by the industry from coast to 
coast!” Small wonder that trade- 
paper editors burst from their 
own importance while their ad- 
vertising solicitors gradually con- 
tract to a size where they can 
walk under a Daschund’s tummy 
without removing their hats—Ho, 


hum!—G. M. §S. 





Beer Equipment Agency 


To Automotive Sales Co. 

Memphis, Sept. 1—Iver 
Schmidt, president of the Auto- 
mobile Sales Co., 259 Monroe, an- 
nounces the appointment of his 
company as Tri-State distribu- 
tors for Brunswick Modern Beer 
Service Fixtures, manufactured 
by the Brunswick-Balke-Collender 
Co., Chicago. 





Current Prices American Passenger Car Models 








AUBURN—#-cyl. 127 W. B. 
Standard Models 
SCORUDE nccccccces 745|5 Cabriolet ........ 5 
5 Brougham ....... 795|5 Phaeton ......... 945 
Pree 845|7 Sed. (136 W. B.).945 
AUBURN—8-cyl. 127 W. B. 
Custom Dual Ratio 
SOOO ccccccccces 895|5 Phaeton ........ 1095 
5 Brougham ....... 945|Speedster ......... 095 
CROMER ss ceccccces 995|Sedan (136 W. B.)1095 
§ Cabriolet ....... 1045 
AUSURE—0-), 127 W. B. 
5 Brougham 
5 Sedan... 
5 Cabriolet 
AUBURN—i2-cyl. 133 W. B. 
Standard Models 
DERE cccccccess 1145|5 Sedan .......... 1245 


5 Brougham 


AUBURN—1I2-cyl. 133 W. B. 
Custom Dual Ratio Models 





SOONME accccccces 1295|5 Cabriolet 
5 Brougham - 1345/5 Phaeton 
ED. vssrbecess 1395|Speedster 
AUBURN—I2-cyl. 127 W. B. 
Salon Models 
5 Brougham ...... 1695/5 Phaeton ........ 1845 
G Sedan ...cccccee 1745|Speedster ......... 1845 
5 Cabriolet ....... 1795 
AUSTIN—4-cyl. 75 W. B. 


285! Deluxe 
315/ Roadster 


Business Coupe... Coupe 












Standard Coupe... 
BUICK—8-cyl. 119 W. B. 
33-50 Series 
DOOM .cccscceces 995|5 Coupe .......... 1065 
Special Coupe..... 1030)Con., Coupe ....... 1115 
Sedan ..ccecccess 1045 
BUICK—8-cyl. 127 W. B. 
33-60 Series 
Special Coupe..... 1270|Con. Coupe ....... 1365 | 
EE ae xvsadeh st 1310|\Con. Phaeton...... 1585 | 
J 1310} 
BUICK—8-cyl. 130 W. B. 
33-80 Series 
Sport Coupe ..... 1495|Con. Coupe ....... 1575 
MED ccsccsecer 1540/Con. Phaeton...... 1845 
EE oe rewnc a0 62 1570 
BUICK—8-cyl. 138 W. B. 
33-90 Series | 
BOON cccsieccoes 1785|7 eccencesne 1955 | 
EE sccnseccee 1805|7 Limousine ...... 2056 
5 Club Sedan - 1820 
CADILLAC V-8—8-cyl. 134 W. B, 
Series 355-C. Body by Fisher 
OOD cccccvccns 2695|2 Conv. Coupe..... 2845 
2 Roadster ....... 2795) | 
CADILLAC V-8—8-cyl. 140 W. B. 
Body by Fisher 
GB Beden ..ccccceee 2895/7 Sedan .......... 3045 
6 Phaeton .......- 2895|7 Imperial ........ 3195 
BG Coupe .....secee 2895|5 A. W. Phaeton. .3395 | 
5 Town Sedan..... 2995 
CADILLAC V-8—8-cy!l. 140 W. B. | 
Body by Fleetwood | 
BPG, vcccccscce 3295|5 Town Cab | 
We saaccecens 3445|7 Town Cab. 
7 Limousine ...... 3645|7 Lim. Brough 





CADILLAC V-i2—i2-cyl. 134 W. B. 
Series 370-C. Body by Fisher 
ARS. Ccaessnces seal Cony. Coupe...... 3545 
2 Roadster ....... 3495 
CADILLAC V-i2—i2-cyl. 140 W. B. 


Body by Fisher 


MOG nccccccecs 3595/7 Sedan .......... 745 
5 Phaeton ........ 3595|7 Imperial ........ 3895 
eer 3595/5 A. W. Phaeton. .4095 
5 Town Sedan ....3695 





CADILLAC V-12—I2-cyl. 140 W. B. 
Body by Fleetwood 
B Bedan ...cccccce 3995|5 Town Cab. ...... 4695 
TOE cccccecces 4145/7 Town Cab. ...... 4845 
7 Limousine ...... 4345|7 Lim. Brough.....4845 
CADILLAC V-i6—I6-cyl. 149 W. B. 


Series 452-C. Body by Fleetwood 





GS MeGaM .rcccccess 6250|/Town Cabriolet 
7 Sedan ....cceees 6400| (Opera Seats)... .6850 | 
7 Limousine ..... 6600'Town Cabriolet... .6850 | 
17 Lim. Brough..... 6850 
CHEVROLET—6-cyl. 107 W. B. 
Standard 6 
2 Business Coupe...445]/2-4 Coupe (R.S.)...475 
5 Two-dr. Sedan...455 | 
CHEVROLET—6. cyl, 110 W. B. 
Master 6 | 
Sport Roadster..... 485|Sport Coupe ....... 535 
COUPE oocccccccsecs 495|Sedan canthanadaaws 565 
Coach ..cscccesees 515\Cabriolet .......... 565 
PRAM ..cccsccess 15 
CHRYSLER—6-cy!l. 117 W. B. 
2 Business Coupe...745|5 Sedan ........... 785 
4 Brougham ....... 745|4 Conv. Coupe ..... 795 
4 Coupe (R.S.) ..775|5 Conv, Sedan ..... 945 
CHRYSLER—8-cyl. 120 W. B. 
Royal Eight Models 
2 Business Coupe...895|4 Conv. Coupe ..... 945 
2-4 Coupe (R.S.)..915)5 Cony. Sedan 1085 
G Sedan ...cscceee 925|7 Sedan ........-. 1125 
CHRYSLER—8-cy!l. 126 W. B. 
imperial Eight Models 
2-4 Coupe (R.S.)..1275|Conv. Coupe ...... 1325 
5 Sedan ......++-- 1295|5 Conv. Sedan 1495 
EE csenpesaas 1295) 

































CHKYSLEK—t-cyl. 146 W. B. 
Custom Imperial 

5 Cl Cpl. Sedan. .2895|2-4 Conv. Road... .3295 

T BeGad nccccccces 2995|5 Phaeton ......... 3395 

7 Sed. Limous..... 3295 

CONTINENTAL—4-cyl. 101% W. B. 
Beacon Models 
SOUDS scccccccccecs 380|4-dr. Sedan ....... 415 
2-dr. Sedan .......: 395 | 
CONTINENTAL—6-cyl. 107 W. B. 
Flyer Models 
Roadster 450|2-dr. Sedan ........ 510 
COUDO ccccccccccece 490|4-dr. Sedan ........ 535 
CONTINENTAL—6-cyl, {14 W, B. 
Ace Models 
Coupe (R.S.) ..... 725|De Luxe Sedan..... 815 | 
Stand. Sedan ..... 745 | 
DE SOTO—6-cyl. 114% W. B. | 
Standard Models 
2 Business Coupe...665|2-4 Coupe (R.S.)...705 
5 Brougham ....... 665|5 4-dr. Sedan ......735 
DE SOTO—6-cyl. (14% W. B. 
Custom Models 

2-4 Cust. Coupe 2-4 Conv. Coupe 
(B.B.).ccccccccee 750} (BA.B.)....cccoeees 775 

6 Sedan ....ccccese 795|5 Cony. Sedan ..... 875 

DODGE—6-cyl. 115 W. B. 
. P. Models 

2 Bus. Coupe (5 5 Salon Brougham 
wire wheels, (5 chrome steel 
De) époesecess 595| spoke wheels, 

5 2-dr. Sedan (5 CGD accede e+ sO 
wire wheels, 2-4 Conv. Coupe 
BM.) cccccccces 630 (5 wood wheels, 

5 2-dr. Sedan (5 BM.) cccccccccce 695 | 
wood wheels, 2-4 Cony. Coupe 
BBL). ccvccsvese 635) (5 wire wheels, 

2-4 Coupe (R.S.) BR.M.)  .ccccccee 695 | 
(5 wood wheels, 5 4-dr. Sedan | 
TLD  ccewcncces 640} (5 wood wheels, | 

5 Salon Brougham 1 B.W.) ccccceces 700 | 
(5 wood wheels, 2-4 Conv. Coupe 
ES vcascaes«d 660} (5 chrome steel 

5 Salon Brougham spoke wheels, = 
5 wire wheels, BM.) cccccsssees 720 
BR.) nccccccces 660}2-4 Conv. Coupe 

2-4 Coupe (R.8.) (6 wood wheels, _ 
(5 chrome steel S P.W.)  csoccces 725 
spoke wheels, 2-4 Conv. Coupe 

Lee andnesensd 665 (6 wire wheels, 

2-4 Coupe (R.8.) |e 4 Ae costae 
(6 wood wheels, 5 4-dr. Seton ‘(6 
S Wed cccscess 670} chrome steel 

2-4 Coupe (R.8.) spoke wheels, 

(6 wire wheels, S Batis! Sesecees 741 
S P.W.) sccceces 670|5 De Luxe Salon 
Brougham (6 
Chrome steel 
spoke wheels, 
BS BP.W.) cccccces 775 | 
DODGE—8-cyl. 122 W. B. 
D. O. Models 

2-4 Coupe (R.8.) 5 4-dr. Sedan (6 
(6 wood wheels, wood wheels, 2 
2 F.W.), Trunk P.W.) cccccccces 1180 
Rack .. .1161|5 4-dr. Sedan (6 

5 Coupe (6 wood chrome steel 
wheels, 2 F.W.).1180} spoke wheels, 

BS P.W.) cccccess 1220 
ESSEX—6-cyl. 106 W. B. 
Terraplane Standard Models 

2 Roadster ......+- 25|4 Coupe (R.S.)..... 535 

SGOUMO scccccceces Ge EE. occ cccsceons 555 

BS Coach ...ccccccee 505 

ESSEX—6-cyl. 113 W. B. 
Terraplane Special Models 

4 Roadster ......+- 6525/5 Sedam .......+++- 595 

fo Ge papares: eee Cony. Coupe...... 595 

4 Coupe (R.S8.) 

ESSEX—6-cyl. 113 W. B. 
Terraplane Deluxe Models | 

2 Business Coupe..585|/5 Sedan .. ....+++- 655 | 

5 Coach . 514 Conv. Coupe......655] 

4 Rumble C oupe. . 635 

ESSEX—8-cyl. 113 W. B. 
Terraplane Eight Standard Models | 

2 Roadster 565/4 Coupe (R. Eidecoes 655 

2 Coupe ~ OLSIS Bedem .nccccccees 675 

6 Coach .....- ...-615|4 Conv. Coupe......695 | 

ESSEX—8-cyl. 113 W. B. 
Terraplane Deluxe Models 

2 tusiness Coupe..685)5 Sedam .......+++- 745 | 

5 Coach . .U85!'4 Conv, Coupe. 765 | 

4 Rumble Seat 725 | 

| 
FORD—4-cyl. 112 W. B. 
Model 46 

2 Coupe, 5 win..... 440|5 Del. Tudor 

5 Tudor Sedan..... 450} Sedan ..........-500 

2-4 DeL Roadster. .460|5 Fordor Sedan..... 510 

2-4 Coupe (R.8.), |2-4 DeL Coupe (R.8.) 

5 windows ....... 465| 3 windows ....... 515 

2 DeL Coupe, 3 2-4 Del, Coupe 
windows .......- 490} (R.S.), 5 win.....515 

2-4 Cabriolet ...... 535 | 

2 DeL Coupe, 5 SS ncsanedes 545 | 
windows .......-490/5 DeL Fordor | 

5 Del, Phaeton ...495| Sedam .....+-++++ 560 | 

FORD—V-8. 1ti2 W. B. 
Model 40 | 

OD i inne saenen en 540|DeL Tudor .......- 550 | 

Phaeton .. oN Avdsoanasese 560 | 

Tudor Sedan . 500/ Cabriolet - ++ 585 | 

DeL Roadster. 510|Victoria .... 595 | 

DeL Coupe - -540|/DeL Fordor ....... 


=e 


DeL Phaeton 

















FRANKLIN—6-cyl. (118 W. B. 
Olympic Models—Series 18 
5 Sedan ........+ -1385|4 Cony. Coupe - 1500 
2 Coupe ..ccseooes 1385 
FRANKLIN—6-cyl. 132 W. B. 
Series 16-B 
§ Sedan ..nccccoee 1935|/Oxford Sedan 1995 
Club Sedan 1985|7 Sedan .......... 2135 
FRANKLIN—I2-cyl. 144 W. B, 
ries 17 
5 Sedan. ......... 2885|7 Sedan .......... 2985 
5 Club Brough... .2885|7 Limousine ....... 3185 
GRAHAM—6-cyl. 185 Overall 
Standard Models 
BS COUPE ccccccccees 745|5 Sedan ........00% 795 
4 Coupe (R.S.)..... 795|4 Conv. Coupe...... 835 
GRAHAM—8-cyl. {91 Overall 
Standard Models 
SCOUPE .cccccccces 845'4 Coupe (R.S.).....895) 
BD. cknevcesned 8954 Conv, Coupe...... 935 | 
GRAHAM—8-cyl. 195 Overall 
Custom Models 
2 Coupe .....ccces 1045|5 Sedan .......... 1095 
4 Coupe (R.S8.)....1095 
HUDSON—6-cyl. 113 W. B. 
Super-Six Models | 
2 Bus. Coupe ...... 695|5 Phaeton ......... 765 
GS CORE ccccccccces 695|5 Sedan ..........-. 765 
2-4 Coupe (R.S.)..735|2-4 Conv. Coupe... .845 | 
HUDSON—8-cyl. 119 W. B. | 
Standard Eight Models 
S Coach .cccccccees 975|5 Sedan .......... 1045 
2-4 Coupe ...cceee 995|2-4 Conv. Coupe...1145 
HUDSON—8-cyl. 132 W. B. 
| Major Eieht Models 
5 4-dr. Touring 3 Club Sedan ..... 1350 
BeGAR coccccsece 1250|7 Sedan .......... 1350 
5 Brougham ...... 1350 
HUPMOBILE—6-cyl. (2! W. B. 

5 Ree sé icexes . 895! Vietoria 7 960 
2-4 Coupe (R.S.)..895 Gabriolet = 1095 
HUPMOBILE—8-cyl. 122 W. 'B. 

COUPE ....ccccceee 1195/Victoria .......... 1260 
§ Sedan ... cece. 1195|Cabriolet ......... 1295 
HUPMOBILE—8-cyl. 126 W. B. 

G Gefen ccccccces 1445|Victoria .......... 1510 
COUND ccccescsece 1445|Cabriolet ......... 1545 
LA SALLE V-8—8-cy!l. 130 W. B. 
Series 345-C. Body by Fisher 
G BeGam ..cccccces 2245/2 Conv. Coupe..... 2395 
3 GOURD cocccecses 2245/5 Town Coupe.....2305 
LA SALLE V-8—8-cy!l. 136 W. B. 

Body by Fisher 
5 Town Sedan.....2495/7 Imperial ........ 2645 

FT BeGR coccccscce 2495) 
LINCOLN—I2-cyl. 136 W. B. 
2 Roadster ....... 2700|2 Conv. Roadster 
4 Phaeton ........ BOOS (EG) cccccccecs 3200 
Town Sedan...... 3100|7 Touring ......... 3200 
2 COUPe ..cecesere 3100|7 Sedan .......... 3300 
5 Victoria ....... -8200/7 Limousine ...... 3350 
| 5 Sedan .......... 3200 
4 Phaeton (with 
Tonneau Cowl 
and Wind- 
shield) ....+e0- 3200] 
LINCOLN—I2-cvl. 145 W. B. 
4 Phaeton ........ 4200)2 Coupe 
7 Touring ......+-. 4300} (Judkins) ....... 5000 
BS Coupe ...ccccecee 4300) Berline (Judkins) 
4 Town Sedan (2 and 3 win- 
(2 windows) ....4400} dows) .......... 5500 
4 Town Sedan 7 Limousine 
(3 windows)..... 4400) (Willoughby) 5700 
4 Phaeton (with Conv. Coupe | 
Tonneau Cowl CHUM)  cocccces 5700 
and Wind- 7 Sed. Limousine 
shield) .....+e6. 4400| (Judkins) ....... 5800 
§ Sedan ....ccccee 4500|5 Cony, Sedan 
2 Cony. Roadster (Dietrich) ...... 6100 | 
(R.8.) (Le 5 Cab. (Brunn) 
Baron) .ccccees 4500} (Semi or Non- 
FT BeGAR § cccccssce GOOEs OBR secccccccess 6900 
7 Limousine ...... 4800|7 Brougham 
| 2 Coupe TED caccaves 6900 
(Dietrich) ..... 4900) Panel Brougham 
(Willoughby) . -7000 | 
MARMON—I6-cyl. 145 W. B. 
B Bedem sccocccese 4825/2 Conv. Coupe.....4975 | 
SEGED soccasencs 4825/7 Sedan akxh’ eae 4975 
5 Cl. Cpl. Sedan. .4925/5 Conv. Sedan 5075 
§ COURS cccccccses 4925 7 Limousine ....... 5175 
NASH—6-cyl. 116 W. B. 
Big Six Models 
5 4-dr. 4-window \2 4 Coupe (R.S.)...745 
DO -cceenae kes 695'5 4-dr. 6-window 
DGD cccceceseas > i a 745 
NASH—8-cyl, 116 W. B. 
Standard Eight Models 
2 es nccccnacees 8305 4-dr. 6-window 
5 4-dr. 4-window 5 MOG casncedceca 845 
era 830/2-4 Coupe (R.S8.)...845 
|2- 4 Conv. Road..... 900 
NASH—8-cyl. (21 W. B. 
Special Eight Models 
OOamee ceccnskones 965 2-4 Coupe (R.S.)..1015 | 
5 4-dr. 4-window 2-4 Conv. Road....1055 
Town Sedan..... 975) 5 2-dr. Conv. 
5 4-dr. 6-window | Sedan eesennaces 1095 | 
| Sedan 1015 


cubanahee | | 
NASH—8-cyl. 128 W. B. 
Advanced Twin tonition Eight Models 








Cp GR es eal ate 55|2-4 Conv. Road....1395 

2-4 Coupe (R.S.)..1275/5 Victoria .... -1395 

5 4-dr. 6-window 5 4-dr. Cony. | 
OGRE cccaeacecs 1320] Gedam ...cccccee 1575 | 








! 


NASH—8-cyl. 133-142 W. B. 

Ambassador Twin Ignition Models 
2-4 Coupe (R.S.).1545|5 4-dr. 4-window 
5 4-dr. 6-window Brougham ...... 1820 | 

Sedan .....+..+.. 1575/5 4-dr. Cony. 
2-4 Cony. Road....1646) Sedan .......... 1875 
6 Victoria ........ 1785|7 4-dr. Sedan ..... 1955 
5 4-dr. 6-window 7 4-dr. Limou. 2055 
BeGAR cecccccess 1855 

OLDSMOBILE—6-cy!l. 115 W. B. 
Business Coupe....745|5 Sedan ........... 825 
5 Coupe ....-.--++- 745|Conv. Coupe ....... 825 
Touring Coupe..... 775|\Touring Sedan...... 855 
Sport Coupe ..... --780 

pe la cyl. 119 W. B. 
Business Coupe....845|5 Sedan ........... 925 
SCOURS .ccscccceve Conv. Coupe........ 925 | 
Touring Coupe..... 875|Touring Sedan ..... 955 
Sport Coupe........ 880} 

PACKARD—8-cyl. 1272 W. B. 

G Sedan ...ccceee 2150|Coupe Sedan ...... 2190 
ZS COUPE ccccsccce 2160|Coupe Roadster... .2250 
PRO ARS =D 136 W. B. 
CORO vaceccxcc ce «co ntaseses 2440 
5 Phaeton ........ 2370 7 Sedan 2455 
COGN cccccccces 2385|7 Limousine ...... 2550 
Club Sedan.......2470|Cony. Victoria..... 2780 
T TOUTE ccccccse 2390|Conv. Sedan....... 2890 

{Formal Sedan.....3085 
PACKARD—8-cyl. 135 W. B. 
Super Eight Model 
ED 0kn6 866026) Rees Sh aes ERE SseR COKER 2750 
PACKARD—8-cyl. 142 W. B. 
Super Eight Model 
SZ Coupe § ..ccccees 2780|7 Sedan _.......... 3090 
Coupe Roadster. ...2870|5 Spt. Phaeton..... 3150 
5 Phaeton ........ 2890|7 Limousine ....... 3280 
Club Sedan 3055|Cony. Victoria..... 3440 
DO ecncczseas 2980\Conv. Sedan.......3590 
S Tourer ..ccscoee 2980) Formal Sedan.....3 Guo 
PACKARD—I2.- cyl. 142 W. B. 
SCOUDO scccesecse 3720/5 Coupe ....-..00- 3890 
5 Phaeton ........ 3790|Sport Phaeton..... 4090 
Coupe Roadster...3850|Cony. Victoria..... 4490 
5 Sedan ....cscee- 3860|Conv. Sedan ...... 4650 
Club Sedan ......3960| Formal Sedan.....4560 
PACKARD—I2-cyl. 147 W. B. 

7 Gate occceediue 4085|7 Limousine ...... 4285 
PACKARD—i2-cyl. 147 W. B, 
Custom Models 

Sport Phaeton Cony. Sedan 
(Dietrich)....... 5875) (Dietrich)........ 6570 
Sta. Coupe Formal Sedan 
(Dietrich)....... 6000} (Dietrich)........ 7000 
Conv. Victoria |A. W. Cabriolet 
(Dietrich) ....... 6070} (Le Baron, ..... 7000 
Conv. Runabout | A. W. Town Car 
(Dietrich)....... 6085; (Le Baron) ..... 7000 
PIERCE-ARROW—S-cy!. 130 W. B. 
Standard Models 
2 Club Brougham 15 Sedan ...-cccees 2575 
(Trunk on rear). .2385|5 Club Sedan ..... 2695 
PIERCE-ARROW—8-cyl. 136 W. B. 
Salon Models 
Club Brougham 15 Sedan ..........3740 
(Trunk on rear). .2550|5 Club Sedan...... 2860 
PIERCE-ARROW—8-cyl. 139 W. B. 
Standard Models 
TF OeGeM scccsceces 50|7 En. Dr. Lim.....2975 
PIERCE-ARROW—8-cyl. 139 W. B. 
Salon Models 
7 MeGem cscccccess 3015|7 En. Dr. Lim..... 3140 
PIERCE-ARROW—I2-cyl. 136 W. B. 
1236 Standard Models 


5 Sedan 
-2785|5 Club 


5 Club Brougham 
(Trunk on rear) . 


Sedan 





PIERCE-ARROW—1I2-cyl. 139 W. B. 
| 1236 Standard Models 
7 BeGam .ccccccces 3250|7 En. Dr. Lim.....3375 
137 W. B. 


PIERCE-ARROW—12-cyl. 
1242 Custom Models 







5 Club Brougham \5 WOUTEE cccceseves 3950 
(Trunk on rear) . .3650|5 Sport Phaeton 
|S Sedan ........ 785| (ton. windse’n)..4150 
| 2-4 Coupe (R.S.).3785/5 Club Berline 
Cony. Coupe Road- | (Trunk on rear). ..4150 
ster (B.B.) .ccce 3900/5 Conv. Sedan 
5 Club Sedan (Trunk on rear). . .4250 
(Trunk on rear) . .3950 


PIERCE-ARROW—l2-cyl. 142 W. B. 
1242 Custom Models 


7 MeGam scccccccces 3985] 7 F DOR cacscciees 4250 
7 wn. Dr. Lim.....42! 50 
PIERCE-ARROW—I2-cy!l. 142 W. B,. 
1247 Custom Models 
SG Meta ccccccoces 4295|5 Club Berline 
5 Club Sedan | (Trunk on rear) .. .4600 
(Trunk on rear) . .4400| 
PIERCE-ARROW—I2-cyl. 147 W. B. 
1247 Custom Models 
TF Beam wcccccsess 4535|Town Brougham 
7 En. Dr. Lim....4800 (small 4 win- 
Cony. Victoria | dows) (Brunn). .6700 
(Le Baron) ....5200, Town Brougham 
Coupe (metal back) | (large % win- 
(Le Baron) .-5300;| dows) (Brunn)..6700 
Coupe (leather |Tovn Car (sta- 
back) (Le Ba’n..5600| tionary rear 
Club Sedan (Le quarter) 
Baron) . -5700} (Brunn)........ 6700 
Conv, Sedan (Le Town Cabriolet 
Pee 5700| (collapsible 
Cony. Sedan with rear quarter) 
partition (Le EE. dadnasce 7200 
TONED. onncescs 6100) En. Dr. Brougham 
En. Dr. Limousine (limousine front) 
(Le Baron) ....6200| (Brunn) ........ 




































PLYMOUTH—46-cyl. 107 W. B. 
Standard Series 
| 2 Stan. Coupe...... 495|2-4 Spt. Cp (R.S.). os 
5 2-dr. Sedan ..... 505|5 Sedan ........... 
2-4 Conv, Coupe.. "368 
PLYMOUTH—6-cyl. {112 W. B. 
De Luxe Series 
CONS sins stccsie 495|5 4-dr. Sedan ..... 575 
| 5 2-dr. Sedan ..... 525|/2-4 Conv. Coupe... .595 
2-4 Coupe (R.S.)..545) 
| PONTIAC—8-cyl. 115 W. B. 
ees 585|5-dr. Tour. Sedan. .475 
5 2-dr. Sedan ..... 635|2-4 Conv. Coupe... .695 
| 2 Stan. Coupe ..... 635\4-dr. Sedan ....... 695 
2 Sport Coupe..... 670 
REO—6-cy!l. 1742 W. B. 

Flying Cloud Models 
Stan. Sedan ....... 995|Elite Sedan ...... 1090 
Stan. Coupe ...... 995|Elite Coupe ...... 1090 
| St. Conv. Coupe..1045|Elite Conv. Coupe.1140 

REO—8-cyl. 131 W. B. 
Royale Models 
Stan. Sedan ..... 1745|Elite Sedan ...... 1845 
Stan. Victoria ....1745,Elite Victoria ..... 1845 
Stan. Coupe ...... 1745\Elite Coupe ....... 1845 
ROCKNE—6-cyl. 110 W. B. 
Standard Models 
DOMED sb kccdsvewse 585/4 Coupe ........60. 620 
TE. <a c4cedenee 585/4 Conv. Roadster -675 
SOUR ccccccvcess 615|5 Conv. Sedan ..... 695 
ROCKNE—6-cyl. (10 W. B, 
De Luxe Models 
SE oweneneae G8014 Coupe .....ccseses 665 
2 Coupe aewheses 630|4 Cony, Roadster... .720 
DEM ac cvdevevss 660|5 Cony. Sedan...... 740 
STUDEBAKER—6-cyl. 17 W. B. 
Series 6-56 
CED cicdicncacs 840/5 Conv. Sedan ....1015 
SOOUBS ccccccssoes 890|5 Regal St. Regis 
4 Roadster ........ 915; Brougham ...... 1020 
DEL dé ncnenbeee 915|4 Regal Cony. 
5 St. Regis MOREE scsevius 1020 
Brougham ....... 5|5 Regal Sedan..... 1020 
| 2 Regal Coupe 45\5 Regal Conv. 
| 4 Regal Coupe ..... Gon) GO vob cccscns 1120 
STUDEBAKER—8-cyl. 117 W. B. 
Commander 8-73 
DOD ociecesess 1000/5 Regal St. Regis 
SCORES cccsccrnes 1050; Brougham ...... 
5 St. Regis 15 Regal Sedan 
Brougham ...... 1075|5 Conv. Sedan 
5 Sedan ..... - 1075/4 Regal Conv. 
4 Cony. Roads --1095| Roadster ........ 
2 Regal Coupe ..1105)4 Regal Cony. 

4 Regal Coupe ....1155| Sedan .......... 
STUDEBAKER—8-cyl. 125 W. B. 
President 8-82 

OOD 6c00ss0x% 1325|4 State Cony. 
5 St. Regis Roadster 
Brougham ...... 1385|5 State Sedan . 
4 Cony. Roadster..1385|5 Conv. Sedan 
5 Sedan ....... . 1385/5 State Cony. 
4 State Coupe..... 1430) Sedan .......... 
5 State St. Regis 
Brougham ...... 1490} 
STUDEBAKER—8-cyl. 135 W. B. 
President 8-92 
CRE ik ccéecéea 1625|5 State Sedan -1790 
5 St. Regis TR scaseebond 1835 
Brougham ...... 1685/5 Conv. Sedan ....1855 
4 Conv. Roadster. .1685|7 Limousine ....... 1935 
15 BeGAm ..cccccvee 1685|7 State Sedan 1940 
| 4 State Coupe..... 1730/5 State Conv. 
5 State St. Regis Perce 1960 
Brougham ...... 1790) 7 State 
4 State Cony. Limousine ...... 2040 
RoaGster .ccccce 1790) 
STUTZ—6-cyl. 1272 W. B. 
LAA Models 
Re ip citicccen 1995/5 Club Sedan ..... 
5 Sedan --1995|Cabriolet Coupe.... 
2 Coupe 1995} 
STUTZ—8-cyl. 13412 W. B. 

CS Challenger Series 
ee oS cence 2495|2 Speedster ....... 2880 
a cenaee 2780| Cabriolet Coupe 2980 
SOO. jc ccace 2780|\Torpedo Sp'dster...2980 
Club Sedan . 2880) 

STUTZ—8-cyl. 145 W. B. 

CS Challenoer Series 
freee 3245|Cabriolet Coupe... .3445 
7 Limousine ......4 3445|5 Conv. Sedan 3496 

STUTZ—8-cyl. 13442 W. B. 

CD Challenger Series 
5 Coupe ...3195|5 Club Sedan ..... 3580 
5 Sedan 3480/\Cabriolet Coupe... .3680 
BOEOMNS. ccccces 3480/Torpedo Sp'dster. ..3680 
2 Speedster 3580) 

STUTZ—8-cyl. 145 W. B. 

CD Challenaer Srries 
7 Sedan caceee ae 3945|7 Limousine ....... 4145 
Cabriolet Coupe...4145|5 Conv. Sedan.....4195 


WILLYS—4-cyl. 156 0. A.* 





SEO cacavceccecmee GOO <scpekdenvas 
4 Coupe ae -425\Custom Sedan.. , 
4 Custom Coupe....445|4 Cony. Roadster.... 
WILLYS—6-ry!l. 174 0. A.* 
2 Stan. Coupe......595/Custom Sedan...... 6765 
| Custom Coupe ..... 675 
*O. A—Overall length of chassis instead of 


wheel base. 
(Recent price changes in bold face) 





16 


Advise Federal 
“Hands-Off” 
Truck Policy 


Grand Replies, Sept. 1—Regu- | 
lation of interstate truck traffic 
would have little public benefit 
if other contract carriers were 
not under similar regulation, it 
was reported at the national con- 





vention of the American Bar| 
Assn. here this week. 


While much state legislation | 


regulating truck carriers has been | - 


passed in the last year there has | 
been no important decision by the 
Supreme Court concerning inter- 
state regulation because there has 
been no federal legislation on 
the subject, it was said. Ques- 
tion of the power of the federal | 
government to regulate rates and 
charges of contract carriers was 
considered by the convention. 
The committee recommended | 
that there be no federal regula- 
tion of motor vehicles engaged 
in interstate commerce directed 
to the control of weight, size and 
length of such vehicles, as such 
regulations should be left to the 
states along with other regula- 
tions for safety and order. Fed- 
eral regulation of motor buses | 
engaged in interstate commerce, 
however, should be enacted, the | 
committee declared. 


Form New Company 


For Greaseless Bearing 


L’Anse, Mich., Sept. 1—A com- 
pany is being formed here to 
manufacture a new type of roller 
bearing, invented by V. E. Tillson 
of L’Anse, which requires no oil 
or grease. Tillson has obtained a | 
patent on the invention and in 
tests conducted in comparison | 
with standard makes the bearing | 
has shown a higher efficiency, it | 
is claimed. The federal govern- | 
ment is testing it in its labora- | 
tories and tests are also being | 
made by Wright Airplane Co. at 
Dayton, Ohio. Power transmis- | 
sion may be completely changed | 
by the invention, it is said, be- | 
cause it is on frictionless. ps 





F. W. D. Sees Code 


Clintonville, Wis., Sept. 1.—The 
Four Wheel Drive Auto Co. of 
Clintonville, Wis., and its sub- 
Sidaries, are now one hundred 
per cent operative under Presi- 
dent Roosevelt’s blanket agree- 
ment for industry. First to sign 
the code was the Utility Supply 
Co., who joined the move on 
August 10. The Four Wheel 
Drive Sales Co., marketing or- 
ganization, which includes the 
forces working at the branches 
and as district sales supervisors, 
signed on August 11, and The 
Four Wheel Drive Auto Co. on 
August 15. 


Bergen Dealers Meet 

Jersey City, Sept. 1—The Hud- 
son and Bergen County Tire 
Dealers’ Assn. meeting at the 
Hotel Plaza discussed their NRA 
code and the means of enforcing 
it. It was decided to appoint a 
committee of six whose names 
will be submitted to the Chamber 
of Commerce for approval. It 
will be called the Viligance Com- 
mittee, its function being to ad- 
minister the policies and rulings 
applied for in Washington under 
a code of fair competition. This 
code of the tire dealers is already | 
in possession of the Industrial 
Recovery Board awaiting a hear- 
ing date. 

President Thomas J. Lane was 
in the chair, and George A. Dor- 
man, managing director, ad- 
dressed the gathering. Joseph 
Glass is secretary of the asso- 
ciation and G. Weeber, treasurer. 


Simplex Co. Rebuilds 


New Castle, Pa. Aug. 31.— 
Work on rebuilding the plant of 
the Simplex Battery Mfg. Co. 
will be completed the latter part 
of September, according to an an- 
nouncement by E. D. Hawk, 
president. The plant was de- 
stroyed by fire several months | 
ago. 
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a ENE SA PURVAT, SEPTEMBER 6, 1000 —( —“(—i—i 
States for the Month of July 1933 Compared With 1932 ‘Key Cities 
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Australia Has Used-Car 
Shortage, and No NR Code 


Detroit, Sept. 1S. J. Smith, | still largely favored by Australian 
sales manager of the B. L. Cohen | 
Motors, Ltd., Hupmobile distribu- | 


tor at Melbourne, Australia, was 
in Detroit this week, 
homeward on the final stages of 
a round-the-world tour. His two 
objectives in the United States 
are the factory where Hupmobiles 
are built, and the Century of 
Progress Exposition at Chicago. 

That the used car problem in 
Australia is not so acute as it is 
here in the States was brought to 


enroute | 


motorists. It is true that imports 
of British cars have gained con- 
siderably, but the majority of 
these are small types that are 


|not in competition with Ameri- 


light as Hupp executives queried | 


Mr. Smith on _ conditions in 


Europe and in his home country. | 
“When I left,” said Mr. Smith, | 


“there was a shortage of slightly 
used cars, due partly to the de- 
pression, which caused owners to 
retain their cars longer than 
normally, and partly to the tariffs, 
which have greatly increased the 
selling price of American and 


other foreign cars, as compared | 
with the prices of British | 


products. 
“The American automobile is 


M.E.W.A. Issues 
New Chevrolet 
Dealer’s Guide 


Chicago, Sept. 1—In co-opera- 
tion with the Chevrolet Motor 
Co., the Motor and Equipment 
Wholesalers’ Assn. has just is- 
sued a catalog known as the 
Chevrolet Dealers’ Buying Guide, 
which is receiving widespread 
distribution. 

The publication, 


states B. W.| 


| with July, 


| 


Ruark, general manager of the | 


MEWA, is “the result of a plan 
for the equipping and tooling of 
Chevrolet dealer establishments.” 
The catalog was compiled, printed 
and bound by The Catalog Assn., 
431 S. Dearborn St., 
More than 10,000 copies are being 
furnished through Chevrolet dis- 
trict managers to the company’s 
dealers throughout 
States. Copies have been sup- 
plied to members of the MEWA. 

On the frontispiece appear 
such key slogans as “Modern 
equipment is essential to profit,” 
“All service is bought on per- 
formance, safety, comfort, ap- 
pearance,” “Where you buy is 
not nearly so important as that 
you buy it,” and “Maintenance 
makes money for you—equip 
yourself for lubrication, body and 
glass service, brake service, wheel 
and axle alignment, battery and 
electrical, wash and polish, mo- 
tor and chassis, radiator.” 

A letter from the Chevrolet Co. 
to its dealers, reproduced in the 


fore part of the catalog, drives | 


home this salient point: “When 
rendering motor and _ chassis 
service you are getting ten cents 
out of every dollar that the car 
owner spends for service work. 
The progressive dealer will go 
after the other ninety cents and 
thus obtain for himself the en- 
tire ‘Maintenance Dollar.’” 

“The issuance of this Buyers’ 
Guide, together with the urge to 
‘Buy Now,’ is very timely in view 
of rising prices which make it 
practically certain that dealers— 
in fact, all buyers—can purchase 
better now than later,” said Mr. 
Ruark, in commenting on a pur- 
pose of the catalog. 


Tabor Is Used Car Head 


Indianapolis, Sept. 1.—Coinci- 
dent with announcement of leas- 
ing additional space for sales- 
rooms, Bohannon-Morrison, Inc., 
De Soto-Plymouth dealers at 514 
North Capitol Avenue, has ap- 


pointed Carl Tabor head of the} 


used car department. The ex- 
pansion resulted in doubling new 
and used car display space as 
well as affording more floor room 
for service work. 

Mr. Tabor has been in the auto- 
mobile business for more than ten 
years. Prior to coming 
Indianapolis he followed the busi- 
ness at Evansville. 


Chicago. | 


the United | 


can makes.” 

Mr. Smith was interested in the 
effect of the NRA on the Ameri- 
can motor car manufacturing in- 
dustry and on the retail trade in 
cars. In Australia they have 
somewhat parallel conditions in 
industry, due to minimum wage 
laws and other regulations that 
have been put in effect to benefit 
and protect the workers. In re- 
tail business, however, there is 
no such control as that which 
will result from the acceptance 
of the new NADA code under 
the NRA. 

Though Australian dealers 
trade associations have endeav- 
ored at various times to control 
the question of excessive used car 
allowances, there has been no 
participation by the Australian 
government in these efforts. 


July Tire Exports 
16% Above July, 1932 


Washington, Sept. 1—American 
exports of automobile tires rose 
sixteen per cent in July compared 
1932, to a total of 
$990,931, Commerce Department 
reports. The shipments included 
tires, inner tubes and solid tires 
for motor vehicles. Pneumatic 
tires for automobiles constituted 
$614,322 of the total trade. 


Sparks 


(Continued from Page 1) 


on where prices go and other 


economic features.” 
a ok *~ 


THE FAG END of this com- 
mentator’s Chicago visit was 
given over to a trip to Nash at 
Kenosha and a get-together with 
President E. H. McCarty, Vice- 
President in Charge of Sales 
Haskell Bliss 
Manager Frank Babcock. Mebbe 
I wasn’t surprised to learn what 
has been going on under the sur- 
face for several weeks past! 


Nash has ceased production on 
the 1933 stuff and is readying the 
plant for the introduction of 
1934 models within a compara- 
tively short time. In fact, next 
week fifty of the Nash distribu- 
tors are going to Kenosha to see 
the new stuff and have McCarty, 


| Bliss & Co. tell them about next 


to | 


year’s plans. 

We Paul Prys of course can’t 
spill any of the beans in advance, 
but from what I could pick up I 
get it that there will be three 
models so changed in appearance 
that even Charles W. Nash him- 
self would not recognize them if 
he hadn’t been behind the scenes 
in the development of the new 
line. Count Alexis Saknoffsky, 
noted stylist, has been given his 
head in the designing of the new 
bodies and those who have seen 
them are singing his praises. 

* * * 


PRESIDENT McCARTY, get- | 


and Advertising | 


| and 





ting ready for 1934, finds himself | 


in an enviable position. He’s 
been counting noses and he finds 
that there are fewer than 1,200 


cars on dealers’ floors throughout | 


the United States. A year ago 

these stocks were twice 1,200. 
Before passing along to the 

next subject, let me write it into 


the records that Frank Babcock | 


has been mixed up with Nash 


advertising since 1918, the first| anager said, is satisfactory. 


ten years with Green, Fulton & 
Cunninghain, the 


agency hand- | 


ling the account, and the last five | 


as advertising manager of Nash. 
That’s a long time. 
* es * 


IT’S ALWAYS a mouthful to| just been organized here. 
an|corporators are Clyde W. West- 


say automobile radio, so 





Why Gen. Johnson 


Speaks Our Language 


New York, August 31.— 
This automobile business of 
ours has been a whole lot 
closer to the Blue Eagle and 
the National Recovery Ad- 
ministration all along than 
most of us suspected. Here 
we have it this week that 
the General Hugh S. John- 
son himself, in some of his 
more restful moments is an 
automotive executive too. 


The General’s automotive 
connection is through Lea 
Fabrics, Inc., of Newark, N. 
J., of which he is president. 
Lea Fabrics manufactures 
carpets for automobiles, 
having taken over the 
former Duratex Corp. It 
has capacity for 1,200,000 
square yards of carpet a 
year and employs 48 when 
things are fairly normal. 





now head of radio sales for 
United American Bosch. Roy has 
cut it to “car radio.” I don’t 
know if it is original with him, 
but, anyway, car radio is easier 
to handle, especially if you have 
to put it in a headline. 

I lamp this term in reading the 
printed broadcast Devey has put 
out advising us prospects that 
the new job his company has 
just put out has nine tubes and 
the list is only $39.95. 

* * * 


JUST BECAUSE Anson Meaner, 
7240 Yates Avenue, Chicago, and 
one time on the Ohio Motorist of 
Cleveland, went to Hyde Park 
High, Chicago, with those two 
daughters of mine, I want to lend 
a helping hand in broadcasting 
the information that Anson has 


| developed an industry of his own, 
| which ties on to the automobile 


kite. 


Meaner has compiled a list of 
3,500 concerns which are listed 
under the caption of “Automobile 
Wreckers.” These same wreckers 
are regarded as mighty good cus- 
tomers of concerns making parts 
accessories and Anson can 
supply interested persons with 
his list on request. 

cg a * 


JOHN SCOVILLE, Chrysler | 


statistician, as the column record- 
ed a short time back, prognosti- 


cates that 1933 will go down into | 
history as having sold 1,500,000 | 


cars and that the total production 
will be 2,000,000. 


Showing how I remember what 
my own paper has published, up 
bobs Ray Prescott, no slouch of a 
statistician himself, who calls my 
attention to something he wrote 
in A. D. N., published January 9, 
which declared that “the 1933 
domestic market would then con- 
sume about 1,500,000 cars and the 
total production would be in the 
neighborhood of 2,000,000.” 

That’s real projection for you. 


Spicer Nets $54,796 
During Second Quarter 
Toledo, O., Sept. 1—Net earn- 


ings of $54,796 for the second | 


quarter of 1933 have been re- 
ported by officials of the Spicer 
Mfg. Co. The first quarter re- 
port showed a deficit of $146,955. 


| The company had a manufactur- 


ing profit of $325,661 for the 
second quarter as compared to 
$147,961 for the first three-month 
period. 

Comparing 1933 with the pre- 
vious year, it is shown in the 
company report that the deficit 
for the first six months of this 
year is $92,159 whereas for the 
corresponding period of 1932 it 
was $308,637. Business at the 
present time, Ralph E. Carpen- 
ter, vice-president and general 


Organize Dealer Group 

San Antonio, Sept. 1.—San 
Antonio Automotive Wholesalers, 
a co-operative organization, have 
In- 


orchid to Roy Devey, a veteran | brook, Charles M. Figh and Fred 
of the automobile industry and/|O. Small. 











Plymouth Starts Ambitious 
Movie Salesmanship Drive 


A pioneer in the use of motion 
pictures as an important part of 
its sales promotional work, the 
Plymouth Motor Corporation is 
this month embarking upon its 
most ambitious program of 
“movie salesmanship.” 

Under direction of J. B. Wag- 
staff, head of advertising and 
sales promotion for the Plymouth 
Motor Corporation, the company 
first equipped its sales promotion 
men in the field with sixteen mil- 
limeter sound projectors and spe- 
cial factory films two years ago. 

Since that time, it is estimated 
that the films have been shown 
to more than 10,000,000 people on 
dealers’ showroom floors, at spe- 
cial luncheons, on the screens of 
movie theaters and in conjunction 
with meetings of civic organiza- 
tions, clubs, schools and fraternal 
societies. 

Last week the last of seven new 
films was finished for release this 
year. Each is 1,000 feet in length. 
The pictures are sound-on-film 
and the Plymouth factory has 
just purchased 75 new 16 m.m. 
portable talking picture machines 
for Plymouth’s sales promotion 
field forces. 

One of the new pictures shows 
the Plymouth plant in operation 
with 8,000 men at work. Others 
are built around human interest 
and dramatic stories which illus- 
trate safety features and other 
advantages of Plymouth cars. 
The pictures are designed not 
only for special dealer meetings 


Bendix Announces 
Two New Service Kits 


South Bend, Sept. 1—Two new 
kits for giving complete service 
to Bendix equipment on passen- 
ger automobiles have been an- 
nounced by The Bendix Products 
Corp. 

The first is a service kit for 
B-K Vacuum power brakes, which 
are standard equipment on a 
number of 1933 passenger cars. 
The other is a service and re- 
placement kit for Bendix Strom- 
berg carburetors. 


COULD YOU PLEASE 
TAKE MY BAGS... 
PLEASE... 








| set for September 14 and 15. 


and for sales conventions and 
use by retail sales managers, but 
also for special showings for the 
general public, Mr. Wagstaff 
stated. 


Since the opening of A Century 
of Progress in Chicago, Plymouth 
talking pictures have been a fea- 
ture of the “little theater” in the 
Chrysler Motors exhibit. More 
than 15,000 persons a week have 
viewed the Plymouth films there, 
it was stated. 


Zapon Merges Western 


Business With Brevolite 


Chicago, Sept. 1.—The Zapon 
Co., a subsidiary of Atlas Powder 
Co., announces that its Western 
business has been combined as of 
September first with that of the 
Brevolite Lacquer Co., of North 
Chicago, Ill. The consolidation 
will be known as The Zapon- 
Brevolite Lacquer Co., formed 
under the laws of the State of 
Illinois. 

Leonard Richards, vice-presi- 
dent of Atlas Powder Co., has 
been elected president and gen- 
eral manager of The Zapon Co., 
including the Zapon-Brevolite 
Lacquer Co. J. W. Hanson, Jr., 
will be assistant general manager 
in charge of operations, research 
and development, and M. J. 
Creighton will be assistant gen- 
eral manager in charge of sales. 
J. M. Howard will continue as 
general sales manager of lac- 
quers and synthetics in the ter- 
ritory served by the Stamford 
factory, while Casper Apeland, 
formerly president of the Brevo- 
lite Lacquer Co., will be general 
manager in charge of the newly 
formed company. 


To Insist on Insurance 

Oklahoma City, Sept. 1.— 
Nearly 300 Oklahoma truck oper- 
ators will be called before the 
State Corporation Commission at 
an early date as the commission 
opens a drive to enforce opera- 
tors to carry proper insurance on 
their trucks. Hearing has been 


No Sir— 
no High-hat 


employees 
at the 


BooK-CADILLAC 


VERY one of our employees is here to do your bidding; 
to treat you as an honored guest, with prompt, in- 
telligent and courteous service. But that’s only one of the 
thrills of staying at the Book-Cadillac... you also get tub 
and shower, dresser and bed lamps, super-soft bed, cir- 
culating ice water, full-len th mirror and these outstand- 


ing 


accommodations for as little as $2.50 a 


day. Suites are only $10.00 and up. 


Stop at the Book-Cadillac the next time 
ou’re in Detroit. We’ve inaugurated a “new 
deal” in hotel service. 


BOOK-CADILLAC HOTEL 


DETROIT 


Directed by Ralph Hitz 
Hotel New Yorker, 


Van Cleve, Dayton, and Netherland Plaza, Cincinnati, also under Ralph Hitz, 


J. E. Frawley, Manager 


Hotel Lexington, New York City, Ritz Carlton, Atlantic City, 


direction 
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Motor Shares Improved Position During August 


o-——-- 


Investors rs Buy 
Motor Stocks to 
Hold for Future 


By CONRAD ALEXANDER 

New York, Sept. 1.—After hav- 
ing shown impressive strength 
during the market break of July, 
shares of the automobile industry 
were among the leaders in all up- 
ward swings during August. Many 
motor stocks came back from the 
July slump to make new high 
marks for the year. 

Despite the fact that this sea- 
son of the year usually is a quiet 
period for the industry, with ac- 
companying dullness in its securi- 
ties on the various Exchanges, the 
motors unquestionably have been 
one of the focal points for invest- 
ors throughout the summer thus 
far. 

Here is what one impartial ob- 
server had to say this week: 

“Motor and automobile acces- 
sory issues continue among the 
leaders during the rally periods, 
with production and sales figures 


supplying an adequate back-| 


ground.” 
There is a statement of the) 
situation, with the obvious ex- 


planation all in one _ sentence. 


Wall Street has opened its eyes} 


wider and wider at the spectacle 
of the automobile industry doing 
what has appeared (in Wall Street 
at least) to be the impossible. 
New motor vehicles have been 
sold and are being sold in the mid- 
summer at a better rate than in 
the spring, something that just 
“couldn’t be done.” 
Summer Sales Surprise 

Wall Street shouldn’t be blamed 
too much, however, for thinking 
that the summer must of necessity 
be a dull period for the motor in- 
dustry. One of the leading execu- 
tives of the industry not long ago 
told the writer: “If we don’t sell 
cars in the spring, we certainly 
can’t sell them in the summer or 
fall.” 

The many upward revisions of 
production schedules by nearly all 
manufacturers, almost from week 
to week, certainly is evidence that 
the industry itself has been sur- 
prised at the developments of the 
summer of 1933. Sales of new 
passenger cars in July, for in- 
stance, set a new high mark for 
this year. Not even in 1928, when 
Ford was just coming into the 
market in volume with the Model 
A, did the industry escape a stiff 
seasonal lull in the summer. 

So, all in all, it’s not surprising 
that General Motors started Aug- 
ust well below 30 and crossed 35 
and that Chrysler started at 
around 30 and crossed 47, an ap- 
preciation in the market value of 
the outstanding General Motors 
common of more than $260,000,000 
and of around $70,000,000 in Chrys- 
ler. Auburn advanced about ten 
points, Bendix four, Borg-Warner 
seven, Electric Auto-Lite seven, 
Mack eight, and Nash seven. 

It was stated this week in a 
conservative section of the finan- 
cial district that the bulk of the 
buying of stocks in August, out- 
side of the trading done by pro- 
fessional operators, was for the 
accounts of investors who were 
purchasing for the “long pull” and 
that the motors were well repre- 
sented among the securities ac- 
quired for long-term holdings. 

Pierce-Arrow Plan 

The outstanding feature of the 
recapitalization plan of the Pierce- 
Arrow Motor Car Company an- 
nounced this week was the pro- 
vision for the elimination of debts 
amounting to $2,108,000 and thus 
paving the way for additional 
credit. Securities of the company 
showed strength prior to and fol- 
lowing the announcement of the 
recapitalization. From a low for 
the year of four, the preferred 
sold as high as twenty-one and 
the common also advanced sharp- 
ly. The company has stated its 
intention of listing the new com- 
mon stock on the New York 
Stock Exchange. 

The notice received by the Ex- 








change pertaining to the recapi- 
talization proposed a “reduction 
in authorized capital stock by the 
retirement of 8,900 shares of pre- 
ferred stock; also change in capi- 
tal stock so that there will be au- 
thorized 750,000 shares of common 
stock, par $5 per share, each share 
of preferred to be exchangeable 
for 3.2 shares of new common; 
each share of Class A to be ex- 
changeable for one-tenth of a 
share of new common and each 
share of Class B to be exchange- 
able for 1/25 of a share of new 
common.” 

The plan is reported to have 
been favorably received by Pierce- 
Arrow security holders. 


Sterling Plan Wins 


Stockholders of the Sterling 
Motor Truck Company have ap- 
proved a plan of reorganization 
which provided for the sale of the 
company’s assets to a new corpor- 
ation of the same or similar name. 
Capital of the new company would 
consist of 100,000 shares of $10 
par preferred stock and 60,000 
shares of $1 parcommon. The old 
stock would be paid off with new, 
with the present preferred hold- 
ers getting one new common share 
for each two preferred held and 
present holders of common receiv- 
ing one new for each block of 
twenty shares of the old. 


Here and There 


Nash stock is reported to be 
showing more disposition to par- 
ticipate in the upward movement 
of motor shares in a more vigor- 
ous manner. . Operations of 
Kelly - Springfield Tire Company 
are said to have been profitable 
since April, with good-sized in- 
ventories of rubber and cotton 
fabric acquired at prices substan- 
tially below current quotations... 
Both export and domestic business 
of National Rubber Machinery 
Company better in first half of 
this year than last, with gain in 
foreign sales amounting to 30 per 
cent. . . Eaton Manufacturing 
Company reported to plan in- 


Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Sept. 1, 3:15 P. M.—Trading in motor shares on 


the New York Stock Exchange today was featured by 
Yellow Truck and Coach, which advanced from six to 
After a lower opening, except 
for Auburn, which started with a two-point gain, the 
other motors went higher at noon, sagged somewhat 
in the afternoon, and closed with a rally. The turnover 
for the automobile group as a whole was light. 


seven on a big turnover. 


crease in prices 5 to 25 per cent 
on October 1. 

August business of Murray Cor- 
poration of America understood to 
have been best for any month thus 
far in 1933, with profit seen for 
third quarter. Stewart- 
Warner Corporation’s August 
sales said to have maintained 


strong pace of July, with earnings | 


for third quarter expected to make 
better showing than for the three 
months ended June 30. . . Re- 
ceivers of Willys-Overland Com- 
pany authorized to issue $600,000 
in receivers’ certificates. 
Parker Rust Proof shares have 
acted well recently, along with 
other automobile accessory secur- 
ities, and price has held close to 
the 1933 peak. 
view of Iron Age said contra-sea- 
sonal upturn in automobile indus- 
try was chief aid to operations of 
the steel industry. . . Libbey- 
Owens-Ford Glass Company reg- 
istered 120,000 shares of stock with 
the Ohio Division of Securities, to 
be sold to employes, as follows: 
84,070 shares at $26.25; 11,900 at 
$15.25 and 24,030 at $6.25. 
Libbey-Owens-Ford may earn 
as much as $4.50 a share this year, 
1 ip sale... 
in Wall Street to have earned 
sixty cents a share in July. . 
Nash is expected to report a profit 
for the three months ended Aug- 





Weekly re- | 


| by Federal 
Hahn. 


Chrysler reported | 





ust 31... Buyers willing to take 
on large blocks of Graham-Paige 
common are heard of in Wall 
Street from time to time... Re- 


cently blocks of 3,000 to 5,000) 


shares of Graham-Paige have 
changed hands on a rising price 
scale ...It is reported that buy- 
ing of Collins & Aikman has been 
for Detroit interests .. . Goodyear 
Tire & Rubber Company’s first 
and collateral 5 per cent bonds 
of 1957 are being rated as a “buy” 
by a large statistical organization 

. These bonds have been selling 
around 90. 


To Inventory 


W.-O. Property 


Toledo, O., Sept. 1.—An inven- 
tory of property of the Willys- 
Overland Co., placed in receiver- 
ship February 15, is to be made 
within a short time as a pre- 
liminary step to the taking of 
evidence by George C. Bryce, 
named special master in the case 
Judge George P. 
The property is valued 
at approximately $20,000,000. 

The question to be determined 
by Mr. Bryce is what portion of 





| the company’s property is sub- 


| 


ject to the lien of the first 
mortgage bonds. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, SEPTEMBER 1, 1933 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F. 
American Chain 
American La Fr 
American Woolen 
Auburn Auto (2) 
Bendix Aviation 
Bohn, A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Collins & Aikman 
Commercial Credit 
Com. Credit A 
Commercial Inv. T 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright, 

Du Pont De Nemours 
Eaton Mfg. 
Electric Auto-Lite .. 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co., A 
General Elec. 
General Elec. Spec. 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear, T. & R. 
Graham-Paige 
Hayes-Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Indian Motorcycle 
Inter. Harvester 
Johns-Manville 
Kelly-Spring. Tire 
Lee Rubber & Tire 


> wrt £ dH> 
wun vie SID 


rp 


Libbey-Owens-Ford Glass .... 


Ludlum Steel 


1933 
High 


Last Sale 


Sept. 1 Aug. 25 Low 


21 
32% 
8% 
1% 
14% 
61% 
19 
47% 
21% 
11% 
6% 
3% 


46% 
20% 
2% 
17% 
4% 
321% 
115% 
27 
67% 
18% 
636 
23 
s 
16 
11% 
834 
10% 
17% 
cee | 35% 
314 | 38% 
7 51% 
94 3% ~«2OUz~ 
25 2% Uz 
58% 


5 


47 
21% 
14% 
37 


40% 


19% 


Mack Trucks (1) 
Marlin Rockwell 
Marmon Motor .. 
Midland Steel 

Moto Meter, G. & F. 
Motor Products 
Motor Wheel 

Nash 

Packard 

Raybestos Manhattan 
Reo Motor 

Republic Steel Corp. 
Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 

Thermoid Co 
Thompson Products . 
Timken Roller Bear. 

Trico Products .. eal 
Union Car. & Carb. ao 7 
S. Industrial Alcohol .. 

S ; 
West’house E, 

7 4% Yellow aod 
Young Spring & Wire.... 


Last Sale 
Sept. 1 i Aug. 25 
39% 
1614 
144 
3% 
30% 
10% 
24% 
5% 
18% 
4% 
18% 
5% 
874 
5% 
83% 

16 

32 
3414 
505% 
76% 
20% 


48 


Rubber 
Truck 


CHICAGO 


Asbestos Mfg. F 
Sastian Blessing ............ 
Bendix Aviation 

Borg-Warner 

Grigsby-Grunow 
Houdaille-Hershey, / 
Houdaille- Hershey, 

Modine Mfg. 

Perfect Circle 


Baldwin Rubber, 


DETROIT 
B 


Bower Roller Bearing 
Ex-Cell-O Aircraft & Tool ... 
Gemmer Mfg., A 

Hall Lamp Co. 

Hoover Steel Ball 

Parker Rust Proof 


Timken- Detroit 


Warner Aircraft Corp. 











| September. 


1] Motor Dividends 
Mail This Week 
Exceed 1 Million 


New York, Sept. 1—More than 
one million dollars in dividend 
checks are in the mails today for 
holders of automotive securities 
on which declarations have been 
made recently. 

The biggest single disbursement 
is being made by the Firestone 
Tire & Rubber Company, which 
paying -a quarterly dividend of 
$1.50 on the 474,000 shares of pre- 
ferred stock outstanding. This 
means an outlay of about $711,000 
to stockholders of record on Aug- 
ust 15. 

Collins & Aikman are paying 
$110,000 to holders of its preferred 
stock of record August 18, at the 
rate of $1.75 a share on the 63,000 
shares outstanding. This is a reg- 
ular quarterly payment. 

Timken-Detroit Axle Company 
is paying out $46,000 on its small 
block of outstanding preferred 
stock. This takes care of the reg- 
ular quarterly dividend of $1.75 
a share on 27,756 shares, payable 
today to holders of record August 
19. 

Western Auto Supply Company 
is making the quarterly payment 
of 50 cents a share to both its 
Class A and Class B shares to 
holders of record August 19. This 
disbursement will amount to about 
$98,000. Holders of Link-Belt com- 
mon of record August 15 are be- 
ing paid $46,000 at the rate of 10 
cents a share quarterly. Colum- 
bus Auto Parts is paying out $25,- 
000 in the form of a regular quar- 
terly dividend of 50 cents a share 
on the convertible preferred stock 
of that company to holders of rec- 
ord August 21 and Automotive 





| Gear Works is paying $5,000 as the 
| quarterly dividend of 41% cents a 


share on its preferred. Chicago 


| Yellow Cab is paying about $85,- 


000 as the quarterly 25-cent pay- 
ment on its common to holders of 


| record August 19. 


Two important dividend meet- 
ings are scheduled for early in 
The Auburn Automo- 
bile Company is expected to take 
action on its dividend between to- 


| day and September 10, while Mack 


Trucks, Inc., is scheduled to meet 
next Tuesday, when it is expected 
the dividend on the common stock 
will be continued at the present 
rate of 25 cents quarterly. 
Wilcox- Rich has declared the 


| quarterly dividend of 62% cents a 


share on its Class A stock, pay- 
able September 30 to holders of 
record September 20. 

Briggs & Stratton has declared 
the quarterly dividend of 25 cents 
a share on its common stock, also 
payable September 30 to stock- 


| holders of record September 20. 


| in 


‘Studebaker Earns 


$187,492 Profit 


South Bend, Sept. 1.—During 
the second quarter ending June 
30, 1933, Studebaker not only 
produced a net operating profit 
of $187,492.84, but also succeeded 
adding $1,368,787.33 to its 
cash account. Such was the 
statement made here today by 


| H. S. Vance, A. G. Bean and Paul 


|G. Hoffman, 


receivers of The 


| Studebaker Corp. 


“Studebaker’s second quarter 
operations ended with our June 
30 balance sheet showing cash 
on hand amounting to $2,406,788.- 
87,” said the statement. “This 
represents an increase of $1,368,- 
787.33 over the cash of March 
31, which was $1,038,001.54. 

“In addition to this a net 
operating profit of $187,492.89 was 
shown after charging off $444,- 
810.76 for tooling expense in this 
quarter. This tooling charge was 
abnormal! and offsets by far the 
fact that the net operating 
profit does not include deprecia- 
tion of manufacturing plants and 


property. 


DEALERS FLOCK T0 


DODGE AS 


SALES INCREASE SETS RECORD 


4 MAIN BEARINGS... 


THAT COSTS DODGE 


VALVE SEAT 
INSERTS.. 


my FULL PRESSURE LUBRICATION... 


THAT'S EXPENSIVE 


Dodge Trucks and Commercial Cars meet the needs of 
98 out of every 100 commercial car and truck buyers. 


e 1 ee 


RT TOUGH YET SMART, 
| THAT'S THE CAR 


a; 


Dodge and Plymouth passenger 


in today’s markets. 


ae 


FULL FLOATING 
REAR AXLE... 
EVERYBODY KNOWS 
THATS EXPENSIVE! 


cars meet the requirements of 95 out of 100 buyers 


MAKING MORE MONEY WITH DODGE 


[_ 


RR. 


“I used to sell a higher priced 
automobile. Dodge was the only 
low-priced car that would click 
with my old customers. The way 
my sales have jumped shows I! 
was right.” 


W. P. HEMPHILL, 
Kansas City, Mo. 


“I am told that I took over the 
first Dodge Dealer Franchise 
ever issued. My affiliations with 
Dodge have been pleasant and 
profitable to the fullest extent.” 


JOHN H. CHEEK, 
Nashville, Tenn. 


“‘No sir, we weren’t going to let 
competitors get the jump on us 
so we signed up with Dodge. 
And the way this new Dodge is 
selling makes one think of the 
good olds day!” 


J. A. VAN LOON, 
St. Louis, Mo. 


BIG SWING OF PUBLIC 
PREFERENCE TO DODGE AND 
PLYMOUTH MAKES FRANCHISE 
STILL MORE VALUABLE 


FIVE MAJOR ADVANTAGES 
OF DODGE DEALERSHIP 
SHOWN IN SURVEY 


Here are some inside facts that should be of vii 
interest to every forward-looking dealer in Ameri 


So far this year, Dodge shows a Jarger percer 
age of increase over last year’s sales figures th 
any other American car. 


The organization of which Dodge Dealers are 
part is now doing twenty-two percent of the enti 
industry’s output. 


Over eleven hundred new dealers have flocked to tl 
organization since January. 


Compare This Line With Your Own 


Analysis show that this sensational record is no mere fla 
in the pan, no accident. It is the direct result of five factc 
—five major advantages of the Dodge and Plymouth deale 
set up. 


First: Dodge has built passenger cars and trucks w 
high public acceptance for nineteen years, and Dodge vehic: 
are now on the highways in every community in Ameri 


Second: Dodge and Plymouth passenger cars togett 
meet the requirements of 95 out of 100 buyers in toda 
market. No line offers you a wider profit opportunity. 


Third: Dodge Trucks and Commercial Cars meet 1 
needs of 98 out of every 100 commercial car and truck buye 
In the average community this represents a sales and pri 
potential from 25% to 35% above the sale of cars alo 


Fourth: Dodge policies have always been predicated 
the mutual interests of dealer and manufacturer. The Doc 
policy is to cooperate with you, yet not to interfere with | 
private affairs of your business. 


Fifth: Dodge and Plymouth have incorporated in th: 
brilliant engineering advancements which have won 
them unquestioned public preference in today’s mark 


New Literature Gives All Facts 


Do you think you might do better—make more profit— 
your locality with a line having the tremendous, prov 
profit possibilities mentioned above? Then let us tell y 
the details. Opportunities are still open for a limited numl 
of intelligent, far-seeing dealers with this organization. Y 
may be agreeably surprised, too, to learn how easily y 
can get started with Dodge. Our requirements are o1 
those that are necessary to insure your own and our succe 


Dealers now holding other direct or associate dealer fr: 
chises, also independent garages in certain localities, < 
invited to get the facts. If you are interested, don’t deli 
Also, don’t take anything for granted. Dodge has com: 
long way in the past year... many things have happened. 
changes have taken place .. . plans for the future have be 
completed. Now is the time to learn the facts. Next year 
yes, even next month may be too late. Write or wire 
confidence for literature that tells everything. Address h 
A. vanDerZee, General Sales Manager, Dodge Brothers Cc 
poration, Detroit, Michigan. 


Write or Wire for Immediate Action . . GET ALL THE FACTS TODA‘ 





